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Foreign Lloyds Question Up 


Superintendent Francis R. Stoddard, Jr., Says Only Marine 
Underwriters Are Near Agreement 


Stoddard, 
this 


UPERINTENDENT Francis R. 
Jr., of New 
week that no legislative action will be taken 
at the present time on the business going 
The bill 


transactions, al- 


York announced early 


to unauthorized foreign insurers. 
relating to ocean marine 
drafted, 
because no 


introduced at 
had 
The Superintendent issued the follow- 


though was not 


Albany been 
‘ Bch in other classes. 
‘ing statement explaining the reason for the delay in arriving 
ata solution to the problem: 

} Numerous inquiries have been made 
Fof the conferences on unauthorized insurance. As 
Wknown here, there have been many complaints made to the 
P Insurance Department arising from the placing of insurance 
| With unauthorized insurers, mainly London Lloyds. The de- 
‘partment has held that the placing of this insurance by agents 
Sand brokers in the State of New York is illegal. Certain 
| Pominent attorneys, however, have raised the question that the 
| law was not meant to embrace marine insurance in the prohibi- 
fon, and former Superintendent of Insurance Jesse S. Phillips 
Pasked the Attorney General to render an opinion on this subject. 
| At the time of the second hearing before the Attorney 
General most of the parties involved in the discussion stated 
that it would be better that a conclusion be reached by means 
OM conference rather than obtain a decision from the Attorney 
General, which might satisfy none of the parties and which 
“might j instigate litigation and further legislation by those feeling 
Mggrieved. 


[Mitted marine, fire, casualty, 


agreement 


status 
is well 


concerning the 


A conference, composed of representatives of ad- 


surety and burglary companies, 


as well as representatives of agents and brokers, was therefore 
called and it endeavored to arrive at ome solution of the 
question. 
CONFERENCE BecoMEs DIVIDED 

The conference soon divided into marine and non-marine 
The marine group submitted a proposed bill, the effect, 
of which was to change the method of taxation of the admitted 
companies from a tax on their gross premiums to a tax on their 
net profits. The bill also provided that brokers dealing with 
unauthorized marine insurers might be licensed, and that the 
books of such licensed brokers would be open for inspection 
by the department. There was no provision that such brokers 
should pay a tax. As it seemed to be hopeless to try to get 
through this Legislature any change in the method of taxing 
domestic companies, this tax provision was eliminated from the 
bill, and those interested stated that they would be glad to 
see the proposed marine bill passed even with that omission, in 
the hope that next year the State might see fit to change the 
method of taxation of domestic marine companies and possibly 
find a method of taxing unauthorized marine insurance. A copy 
of this bill was published and many have advocated its becoming 
a law. 


groups. 


The non-marine group did not arrive at any settlement. 
Certain of this group felt that the laws of New York had handi- 
capped our companies somewhat as to certain coverages in com- 
petition with London Lloyds, and that broader writing powers 
should be granted them. Others felt that this was not the case. 
The admitted non-marine company representatives seemed to 
feel that London Lloyds should be vigorously excluded from 
doing business within the State. 
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AGENTS’ CONVENTION BIG SUCCESS 


Insurance Problems Have Never Been So Serious, A. G. Chapman Warns 


MULTIPLE AGENCIES DESTROYING AMERICAN AGENCY SYSTEM, SAYS 
PRESIDENT CASE 


Word “Insuror’” Adopted for Agents in Good Standing With Insurance Bodies 


[Special Correspondence to THE SPECTATOR] 


CHATTANOOGA, TENN., March 21.—Three 
years ago the first mid-winter conference get- 
together banquet was held by the National Asso- 
ciation of Insurance Agents, with about two 
score people present. At the roll-call Tuesday 
night the total attendance was estimated at be- 
tween four and five hundred. 

The first thing on the program was a get-to- 
gether dinner Tuesday evening at Signal Moun- 
tain Inn, in honor of the visiting delegates. The 
Casino was nicely decorated for the banquet in 
national colors and displays, indicating the na- 
ture of the meeting and Chattanooga’s welcome. 
A battery of spotlights from the balcony played 
on the “stunts” and vaudeville acts, which made 
up the elaborate program. As a whole, the af- 
fair was largely one of frolic. However, Presi- 
dent James L. Case, Past President Fred J. 
Cox and C. R. Tuttle, president ot the Western 
Insurance Union, gave a more serious tone to 
their remarks, reviewing briefly the origin, his- 
tory and purpose of the organization. Presi- 
dent Case took occasion to tell how Stanley 
Lachman, president of the Tennessee Associa- 
tion, sold him on one sightseeing trip the idea 
of holding the conference here, with the result 
that the following executive committee meeting 
voted to come to Signal Mountain. He called 
for three cheers for Mr. Lachman, and they 
were given with a vim. Mr. Lachman responded 
with a few words, welcoming the visitors to 
Chattanooga. 


NoTABLES AROUND TABLE OF Honor 


At the table of honor were President Case, 
Past President Cox, Chairman A. G. Chapman 
of the executive committee, Insurance Commis- 
sioner Earl L. Rogers of Tennessee, President 
Tuttle of the Western Insurance Union, Presi- 
dent Lachman of the Tennessee Association, and 
J. P. Hoskins of the First National Bank of 
Chattanooga. A few succeeding tables in the 
long double line were devoted in the main to 
State officers and journalists identified with the 
insurance press. 

At one table were the following past presi- 
dents of the national organization, each of 
whom, as Mr. Cox enumerated something of his 
record and personal achievement or accomplish- 
ments, was greeted with three rousing cheers: 
George D. Markham of St. Louis, the million- 
aire insurance man; W. A. (Pop) Eldredge of 
Detroit, seventy-five years young, who has been 
attending national meetings for twenty-six 
years; Fred Guenther of Detroit, who is reputed 
to know more jokes than any other man in 
America; E. M. Allen of Helena, Ark., orator ; 
A. H. Robinson of Louisville, Ky.; E. C. Roth 
of Buffalo, N. Y. 

Wednesday morning at 10 o'clock sharp the 


midyear meeting of the body was called to order 
by President Case. The two most important 
features on the opening program were the 
president’s report and that of the executive com- 
mittee, made by its chairman, A. G. Chapman 
of Louisville, Ky. The latter was declared to 
be the most interesting and constructive pro- 
gram ever presented to the convention. 

“In the judgment of your president and 





Grateful to Insurance Journals 


The National Association owes a very 
great debt of gratitude to the insurance 
press for the manner in which it has en- 
dorsed and supported both its policy and 
its program of work. It is, I believe, a 
duty that every local agent owes to him- 
self to read as many of the insurance 
journals, regularly, as possible. He can- 
not fill the place expected of him without 
a thorough knowledge of existing condi- 
tions. We have preached for years the 
doctrine of efficient, dependable service, 
and I know of no way by which an agent 
can better fit himself to perform such 
duties than by a regular and systematic 
reading of insurance journals.—President 
James L. Case, National Association of 
Insurance Agents. 











executive committee, the problems we are called 
upon to face have never been more serious. 
Insurance is going through a_ reconstruction 
period, following the war, and the process of 
deflation is not being accomplished without con- 
sequences that may leave an impression upon 
the business for many years to come. This de- 
flation has affected both agencies and compa- 
nies,” declared Mr. Chapman, in opening. He 
stated before making his report that each and 
every member of the executive committee had 
had part in compiling the report, and that in 
submitting it to the committee was of one mind. 
Muttrete Acency Evit 
“We cannot fail to believe that public mis- 
understanding has come largely through the 
growth of the multiple agency, the agencies 
having weakened the structure of the American 
agency system,” continued the president. 
“Every national association man is urged to 
let his membership stand for correct practices 
and for service to the public and to his compa- 
nies,” continued Mr. Case. a 
At the conclusion of the committee’s reports, 
President Case urged that the members establish 
for themselves the following rules: 
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First—Classify your companies, not only b . 
service to your agency, but by their continags eg 
tude toward the business as a whole, sieneiiiies ate 
your confidence and business those Standing the : - 


; 2 i 
Second—Whatever your attitude in the oe 
have been in the way of co-operation with your ao 
om. 


panies in underwriting practice, see to i 

service is given them in the future. 
Third—Study the economics of the busine: 

that your customers not only have a com 


t that better 


SS and see 


ae ‘ as : Plete service 
from your office, but are given a comprehensive nq 
er. 


standing of the business in its entirety. 
Fourth—Take a deeper interest in your local County 

and State affairs, so as to be of greater value to a 

self, your business and your nation. 


Mayor WELCOMES Visitors 
Preceding the president’s report, Mayor 4 
W. Chambliss of Chattanooga was called on to 


. welcome the delegates to Chattanooga on he. 


half of the city. He told them that he had had a 
long connection with two insurance companies, 
and therefore had a personal interest in their 
meeting. 

Past President, Henry J. G. MeMillian of 
Knoxville was then called on to welcome the 
visitors on behalf of the State. Judge J. B, 
Ragon welcomed the visitors on behalf of the 
local insurance men. 

The response to the addresses of welcome 
was made by Charles B. H. Loventhal, vice. 
president of the association, for the South. 

Immediately after Mr. Loventhal’s address, 
President Case announced that as matters of 
great importance would come up at the gather- 
ing, all sessions would start promptly on time. 

President Case, in his address, dealt with vari- 
ous phases of insurance that have been brought 
to his attention during the past year. He men- 
tioned the resignation of Mr. Underwood, editor 
of the Insurance Bulletin, published by the asso- 
ciation, and stated that his successor had not 
yet been appointed. At the conclusion his re- 
port was accepted and referred to the resolu- 
tions committee for action. 

Following the executive committee's report, 
the secretary-treasurer, Walter H. Bennett of 
New York, read his report. Mr. Bennett is just 
recovering from an attack of the “flu” and has 
been on the sick list since reaching Chattanooga. 
Glen H. Johnson of Syracuse, N. Y., reported 
for the finance committee. 

The adoption of the copyrighted word 
“insuror” as the designation of members of 
the National Association of Insurance Agents 
by that body was another outstanding feature 
of this session. The use of this word came as 
the result of an offer of the Birmingham Ex- 
change of Fire and Casualty Insurance Agents, 
who have been employing the word for some 
time. It raises the designation of insurance 
agents to a higher plane, and can be used only 
by agents who are members in good standing 
in the local, State and national bodies. , 

James T. Catling, Jr., of Danville, Va., chair- 
man of the fire prevention committee, in his te 
port stated that in 1920 the fire losses wert 
larger than any other year in the history of the 
business, with the possible exception of 1906, 
the year of the San Francisco conflagration 
He stated that in 1921 the loss showed an ™ 


(Continued on page 31) 
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A pared for the volumes of THE 
SpecraTor published in the year 1921, 
and may be obtained by subscribers to 
Tue SPECTATOR on request. For those 
who preserve the issues of THE SPEC- 
taToR from week to week, in order to 
have them bound, or who purchase bound 
copies of THE SPEcTATOR, the index will 
prove very useful. This is particularly 
true of colleges, schools and libraries 
where THE SPECTATOR is preserved for 
reference. 





SUITS IN FEDERAL COURTS 
CASE of widespread interest and 
importance among insurance com- 

panies was recently decided by the Su- 
preme Court of the United States. It 
was in the case of Tom J. Terral, Secre- 
tary of the State of Arkansas, appellant, 
vs. Burke Construction Company, and 
the opinion rendered by Mr. Chief Justice 
Taft was on a bill from the District Court 
of the United States for the Eastern dis- 
trict of Arkansas. The point involved 
was the right of a Missouri corporation, 
licensed to do business in Arkansas, to 
carry a case to the Federal court, not- 
withstanding the fact that Section 1 of 
the Act of May 13, 1907, of the Arkansas 
Legislature provides that if any company 
shall, without the consent of the other 
party to any suit or proceeding brought 
by or against it in any court in Arkansas, 
temove said suit or proceeding to any 
Federal court, or shall institute any suit 
or proceeding against any citizen of 
Arkansas in any Federal court, it shall be 


the duty of the Secretary of State to re- 
voke the authority of such company and 
its agents to do business in Arkansas, and 
to impose a penalty of not less than $1000 
a day for continuance in the transaction 
of business after such revocation. 

It appears that the Burke Construction 
Company filed its appeal against Secre- 
tary Terral, averring that it had been 
licensed to do business in Arkansas, was 
carrying on interstate commerce, and was 
actually engaged in business in Arkansas, 
and that the right to do business in that 
State was a valuable privilege, and that 
the revocation of its license would greatly 
injure it. It also stated that it had 
brought an original suit in the Federal 
court in Arkansas, and had removed a 
suit brought against it to the same Fed- 
eral court, and that the Secretary of State 
was about to revoke its license because of 
such suit, and such removal. The many 
facts were not denied in the answer filed 
by Secretary Terral. 

In his opinion, Chief Justice Taft 
stated that “the sole question presented 
on the record is whether a State law is 
unconstitutional which revokes a license 
to a foreign corporation to do business 
within the State because, while doing only 
a domestic business in the State, it resorts 
to the Federal court sitting in the State.” 
Mr. Taft cited numerous cases in which 
there had been decisions both ways upon 
this point, but said that “the principle es- 
tablished by the more recent decisions of 
this court is that a State may not, in im- 
posing conditions upon the privilege of a 
foreign corporation’s doing business in 
the State,.exact from it a waiver of the 
exercise of its constitutional rights to 
resort to the Federal courts, or thereafter 
withdraw the privilege of doing business 
because of its exercise of such right, 
whether waived in advance or not.” 

The principle rests on the ground that 
the Federal Constitution confers upon 
citizens of one State the right to resort to 
Federal courts in another, that State ac- 
tion, whether legislative or executive, nec- 
essarily calculated to curtail the free exer- 
cise of the right thus secured, is void be- 
cause the sovereign power of a State in 
excluding foreign corporations, as in the 
exercise of all others of its sovereign 
powers, is subject to the limitations of the 
supreme fundamental law. 

Mr. Taft, in affirming the injunction is- 
sued by the District Court, stated that 
“the appellant, in proposing to comply 


5 


with the statute in question and revoke 
the license, was about to violate the con- 
stitutional right of the appellee.” 

This is a very important decision be- 
cause of its bearing upon insurance com- 
panies of all classes, due to the fact that 
in a number of States there are laws for- 
bidding the removal of suits by insurance 
companies to Federal courts. This posi- 
tive declaration of the Supreme Court of 
the United States will be welcomed by the 
insurance companies as upholding their 
constitutional rights and removing one of 
the numerous restrictions upon the proper 
conduct of their business. 


HE revolt against the domination of 

Samuel Untermyer in legislative 
matters has spread during the past week. 
Mr. Untermyer, as chief and volunteer 
counsel for the Lockwood housing in- 
vestigating committee of the New York 
Legislature, attempted to force through 
the Legislature in its closing days eighteen 
bills which he or the committee sponsored, 
but half of which did not pass the Legis- 
lature. Thereupon Mr. Untermyer urged 
Governor Miller to call an extra session 
of the Legislature in order to pass Mr. 
Untermyer’s bills. He was also very 
free in his criticisms, not only of so- 
called lobbyists but of members of the 
Legislature, although he appeared at Al- 
hany as a lobbyist for his own bills. He 
also accused Superintendent of Insurance 
F. R. Stoddard, Jr., of having been in- 
strumental in having so-called “jokers” 
inserted in the fire insurance rate-making 
bill. Mr. Untermyer, however, was 
obliged to retract this statement, for Gov- 
ernor Miller advised him that Mr. Stod- 
dard had nothing whatever to do with the 
insertion of the very sensible amend- 
ments, but that they had been inserted by 
the Governor, Speaker Machold and Sen- 
ator Lockwood. Governor Miller also 
advised Mr. Untermyer that he ought to 
retract the equally unjustifiable charge 
which he made against Speaker Machold, 
and further told him that he should not 
indulge in unwarranted assaults upon the 
Legislature for not accepting, out of 
hand, measures, according to Mr. Unter- 
myer, of far-reaching importance which 
had taken him a long time to prepare. 
Speaker Machold characterizes Mr. Un- 
termyer’s statements as “full of misrepre- 
sentation and worse,” and Assemblyman 
T. A. McWhinney, vice-chairman of the 
Lockwood committee, made a statement 
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N Biacksteck, Pres. Emil Johnson, Secty. 


COMPLETE COVERAGE 
Automobile 
Insurance 


guternational Jndemnitp Co, 
Home Office: Los Angeles 






















Our new accident policy—the 
35th ANNIVERSARY 


all th al d ded by li i 
ce egg "e a ene prem A te or seme ey Remon Prope 
DOUBLE DEATH BENEFIT for accidents occurring while riding in 
PRIVATE or PUBLIC AUTOMOBILES 


20 per cent. of all accidents reported are Auto Accidents 


and no class of risk is more exposed to this hazard, through constant use, 
than the Preferred risk. They will want this policy. . 


THE PREFERRED ACCIDENT INSURANCE CO. 
KIMBALL C. ATWOOD, President, 80 Maiden Lane, New York 





QUALITY INSURANCE For Preferred Risks 











































~~ CONFIDENCE 


Established 1859. Over 60 Years of Continuous Dependable 

Service has Gained the Confidence of the Insurance World=* 

the Public in the Strond Conservative All-American 
Fire Insurance Company 


National Liberty 


Insurance ¢ompany «America 


SPRINKLER LEAKAGE | TORNADO, RIOT, EXPLOS/ON 
Tourist BAGGACE Use + Occupancy 


LOSSES PAID OVER $49,594,688 
City Brokerage Office HEAD OFFICE 400k/yn Office 


| FIRE MARINE | AuromMosiLE RENTS 
| 136 WILLIAM ST. 7O9 G™AVENY /98MONTAGUE ST. 











INCORPORATED 1832 


Virginia Fire and Marine 
INSURANCE COMPANY OF RICHMOND, VA. 


January 1, 1922 


Reserve for Unearned Premiums...... BAe ae $1,149,297.48 
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Surplus to.Policyholders. ............000cccccee. 1,488,687.75 
Petal Assets. .........060.56500. —$2j805,278:64 

Wm. H. Palmer, President E. B. Addison, Vice President 

B. C. Lewis, Jr., Secretary Wm. Palmer Hill, Asst. Secretary 

J. C. Watson, Treasurer J. M. Leake, General Agent 











ACTUAL MARKET VALUES USED FOR ALL SECURITIES 
Organized 1855 January 1, 1922 


FIREMEN'S INSURANCE COMPANY 


OF NEWARK 


Cash Capital, . . . . $1,250,000.00 
Net Surplus, ... . $2,840,571 
Surplus to Policyholders, $4,090,571 
EASTERN DEPARTMENT WESTERN DEPARTMENT 
D._H. DUNHAM, President NEAL BASSETT, V.P. and Mgr... 
OT HASINGER Bory W. T. BASSETT, Ass’t Manager 
NEWARK, N. J. CHICAGO, "ILL. 











ISSUED MARCH 21, 1922 


THE 
FIRE INSURANCE 
POCKET INDEX 


Edition much enlarged, including 





Classification of Premiums and Losses 
in 1921 


Underwriting Profits and Losses 
in 1921 


TEN YEARS’ STATISTICS OF 
ALL PRINCIPAL COMPANIES 


Also much other useful data 


PRICES: 
In Manila Binding In Flexible Pocketbook 
Single Copy 75 Cents Single copy = = $1.25 
Per Hundred = $30.00 Per hundred = = 80.60 
THE SPECTATOR COMPANY 
CHICAGO NEW YORK 




















**AMERICA FORE” 


RENDER SERVICE— NOW 


The nation-wide coal strike, expected April Ist, 
threatens disturbance of traffic conditions and the 
industries of the country from coast to coast. 
There may be months of discord and contention 
before an agreement is reached. Such conditions 
usually bring a resort to violent means. You can 
render those of your clients, whose property may 
be directly affected, invaluable service by: 

First: Demonstrating the necessity for Riot and 
Civil Commotion Insurance. Second: Having 
them take this protection NOW before the strike 
occurs as rates will be much higher after the strike 
has gone into effect. Third: Placing their business 
in the American Eagle under broad coverage with 
complete protection against all hazards involved— 
Fire, Explosion, Riot and Civil Commotion and 
others. 





AMERICAN EAGLE 


FIRE INSURANCE COMPANY 


Eighty Maiden Lane, New York 
CASH CAPITAL = = = = TEN MILLION DOLLARS 


HENRY EVANS, JAMES A. -SWINNERTON, ; 
Chairman of the Board President 
CHICAGO : SAN FRANCISCO 
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, which he flatly denied the assertion of 
Mr. Untermyer that he had betrayed the 
committee, and he further demanded the 
calling of a special meeting of the com- 
mittee where he could clear himself and 
eross-examine Mr. Untermyer. In a sub- 
quent statement, Mr. Untermyer dis- 
closes his startling misunderstanding of 
he fundamentals of the insurance busi- 
ness when he says that “the insurers 
[meaning the insured] in this State 
should not be required to pay the confla- 
oration hazards in other States, nor 
diould they be bound to a five-year term 
in determining whether a rate is reason- 
able.” It may be recalled that while ex- 
amining an insurance man, Mr. Unter- 
myer disclaimed any desire to learn the 
fre insurance business, and it is apparent 
that he has consistently avoided doing so. 
But how would policyholders in New 
York fare in case of a great conflagration 
in New York city if premiums contrib- 
uted by policyholders in other States were 
not available for use in the payment of 
New York losses? It appears that Mr. 
Untermyer’s wholesale denunciation of 
those who have not acceded to his de- 
mands for legislation along the lines 
which he has rather peremptorily pre- 
scribed are bearing fruit in the way of a 
revolt among State officials and legislators 
against his endeavors to force through 
important and revolutionary bills without 
opportunity for sufficient consideration by 
the members of the Legislature, who are 
responsible to their constituents and not 
to Mr. Untermyer. The redoubtable 
counsel has the habit of looking at things 
solely from the Untermyer standpoint, 
and he tried to bully a great many persons 
to entertain the same views during the 
course of the investigation proceedings 
and later at Albany. Now he discovers 
that Governor Miller and several legisla- 
tors of prominence and intelligence have 
opinions of their own which Untermyer 
cannot disturb. 









NEW YORK SURVEYS 

The Expected Has Happened.—There 
were some who steadfastly believed that the 
rate-making bill now adopted by the State of 
New York would not go through. There were 
others who were firmly convinced that it would 
go through, and they appear to have been the 
better prophets. At the time of writing, a copy 
of the bill as it really passed is not available, 
so the precise features cannot be discussed. 
Enough is known, however, to establish the 
fact that the State will have a larger control 
over the making of fire insurance rates and 
other kinds, where property is involved, than 
they have had in the past. Just how the law 
will work out nobody quite knows. In all 
probability the fire companies will have the 
most difficult problem, because the four rating 
organizations are so old, and thus have prac- 
tices which are not common to each other and 
which cannot be changed in a brief while. 
When the act was first discussed it was not to 
go into effect until October 1, but apparently 
it goes into effect immediately, though perhaps 
not very heartily until July 1, when the new 
appropriation for the Insurance Department 
becomes available. No one, however, need be 
mistaken about one thing, and that is that it 
will have a profound effect upon the business 
of fire insurance in the State of New York. 
In a measure, the companies are on trial in 
connection with the act, and it behooves them 
to make it work just the best they know how. 


The Insurance Society—On April 1 the 
Insurance Society will prepare for its removal, 
although in the same building and on the same 
floor, to larger space. It is the general feeling 
that the society will benefit very much by the 
increased space and larger facilities which it 
will have beginning May 1. The lecturers this 
week in the courses were T. C. B. Snell, on 
weodworking; Ernest Kronimus, on tobacco 
plants; Edward W. Dart, on pyroxolin prod- 
ucts. Mr. Dart hopes to illustrate by motion 
pictures his second talk on this subject. In the 
casualty course, Charles Bellinger gives his 
third and concluding lecture on accident and 
health insurance. 


The Institute Examinations—The ex- 
aminations for the Insurance Institute of Amer- 
ica will commence on Monday evening, May 8. 
The enrollments in New York city already are 


as follows: In the fire course, junior, fifty- 


one; in the fire course, intermediate, thirteen; 
in the fire course, senior, 
casualty 


seventeen; in the 


course, twelve, making a total of 


KEINSURANCE ONLY 


GLOBE NATIONAL FIRE INS. CO. 


SIOUX CITY, IOWA 


Paid Up Capital $1,000,000.00 
EDD G. DOERFLER, President 


ninety-three. This is more than double the en- 
rollment for last year. 


NEW JERSEY NOTES 

Engineer’s Recommendations.—The Board 
of Education of Ridgefield Park, as noted previ- 
ously in these columns, has engaged an insur- 
ance engineer. One of his recommendations 
was the placing of insurance on the school 
buildings and their contents for a term of five 
vears and for the following amounts: Wash- 
ington Irving, $102,500; Grant, $45,000; Lin- 
coln, $64,000; High, $57,500; Roosevelt, $10,000. 
The last item is for the roof only, as it is 
deemed that that is the only portion of this 
structure which would be subject to a loss, ow- 
ing to the fireproof construction of the building. 





SPECTATOR CHART FOR 1922 FIRST 
TO APPEAR 
Publication Larger and Contains Additional 
Features 

On Tuesday, March 21, The Journal of Com- 
merce received a copy of the “Fire Insurance 
Pocket Index” for 1922, published by The 
Spectator Company, New York, which is the 
first chart of its kind to appear this year, pre- 
senting the statistics of all the principal fire in- 
surance companies for the calendar year 1921. 
The “Fire Insurance Pocket Index” exhibits 
ten years’ statistics of the respective companies 
with totals and ratios in its main tables, together 
with much other interesting information. 

New features this year embrace a classifica- 
tion of premiums and losses for Ig2I and an 
underwriting profit and loss exhibit for 1921. 
Other features are: Lists of Lloyds and recipro- 
cal underwriters, State insurance officials, un- 
derwriters’ agencies, retired companies and un- 
licensed companies, monthly fire losses for six 
years, large fires in the last 200 years, States 
having resident agent and anti-compact laws, 
conflagration losses, foreign companies’ receipts 
from and remittances to home offices, short rate 
scale, etc., with a useful table of contents. 

The “Fire Insurance Pocket Index” contains 
100 pages and cover—i16 pages more than last 
year—and presents reports and data up to Janu- 
ary I, 1922, relating to about 700 companies 
transacting fire insurance in the United States.— 
The Journal of Commerce, New York, March _ 


22, 1922. 


Kansas Casualty Affairs 

Although Superintendent of Insurance Travis, 
of Kansas, has announced his intention of en- 
deavoring to upset the receivership of the 
Kansas Casualty & Surety Co. of Wichita, 
V. F. Hiebsch, a lawyer, of Wichita, who was 
appointed receiver several weeks ago, is under- 
stood to be still in charge of the company’s 
affairs. 

































Don’t Waste Power 


When a man has a machine of a certain horsepower 
that acts as though some of the horses were dead, he 
looks into the matter. He is not getting the power 
he has a right to expect and if he is the successful sort 
of a man who insists upon maximum results, he loses 
no time in overhauling it. Sometimes he finds that 
the machine itself is defective and sometimes that he 
simply was not running it in the best way. 


When an agent has a machine of the horsepower of 
the Maryland in his office and is not making an out- 
standing income, he should certainly investigate. 
In the case of the Maryland he will find hat he has 
not been using all the Company’s fac 1 ties—there- 
fore, to him, the unused ones are dead. 


Maryland Casualty 
If he is the sort of agent who is slated for success, he 


ompany will broaden his operations and let the Maryland put 
all its facilities to work at building his business. 
HOME OFFICE .-:- BALTIMORE 7 


Casualty Insurance Surety Bonds 
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FINANCIAL STATEMENT OF 


The Northern Indemnity Corporation 


Home Office 
154 LOUIS STREET 
GRAND RAPIDS, MICHIGAN 





December 31, 1921 


ADMITTED ASSETS LIABILITIES 

Motteage Loans. s. .c6.0o6 nc odes us ae cede ao os 1100}00000 Unearned Premium Reserve................... $31,800.15 
Government Bonds... . pie ndgeion AG 92,900.00 Reserve for Claims....... UCN a oui Te 14,183.06 
State, County and Municipal Bonds........... 119,000.00 Estimated Adjusting Expenses. . : 756.26 

First Mortgage Bonds.......... Sorrel eee 37,650.00 Commissions on Premiums in Course of Collec- 
Wak MAVINGS StAGIDS .<.. . 6.5 6c cs oe belodew ee wes 288.50 tion... . SreP PA atCliah ias(eiahs tevinrs soe No eo tee 6,833.65 
Cash in Banks and Office....................- 56,905.94 Miscellaneous. ................... 0... cece ee 2,995.03 
Deposit with Texas Agency.. ss anecah ore partlerSant 1,000.00 ——____—___—_ 
Premiums in Course of Collection... sett saanees 21,318.38 Total Liabilities — eacuviels sesaeece ss SBGiDOSH0 
CN CETTCUE Cr) Cc (cc) re 6,346.56 Fully Paid denonniia a Weesitis ees. a0 Jae 
Surplus....... PT ee ee a Se ee 68,597.36 
$445,409.38 $445,409.38 





Total Capital, Surplus, and Reserves for Protection of Policyholders, $434,824.44 


Specializing in Automobile Liability, Property Damage and Collision, and Excess Insurance. 





Agents Wanted In: 
Iowa, Kentucky, Indiana, Michigan and Illinois 
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FIRE INDEX PUBLISHED 


1922 Edition of This Standard Publi- 
cation Issued Tuesday 


coNTAINS NEW AND VALUABLE 
FEATURES 


Classification of Premiums and Losses and 
Underwriting Exhibit Add to its Value 
The ffty-fourth annual edition of The Fire 
insurance Pocket Index was published by The 
Spectator. Company on Tuesday, March 21, 
1922, notwithstanding the fact that a great 
manly fire insurance companies had secured ex- 
tensions of time for the filing of their annual 
tatements beyond the statutory date. 

The value of this standard annual publication 
is much enhanced this year by the inclusion of 
two new departments, namely, Classification of 
Premiums and Losses in 1921, and Underwrit- 
ing Exhibit for 1921. These two new and ex- 
ensive tabulations show the division of the 
premiums and losses of the companies according 
to classes of risks, and the net underwriting 
results of the year’s business. The items pre- 
gnted in the Underwriting Exhibit are: Un- 
derwriting Income [arned; Losses Incurred; 
Expenses Incurred; Underwriting Profit or 
Loss: Ratios to Underwriting Income of Losses 
Incurred; Expenses Incurred and Underwriting 
Profit or Loss; Gain or Loss in Surplus. 

The inclusion of these new departments and 
other matter necessitated the addition of six- 
teen pages to the size of this book as compared 
with last year, so that it now contains 100 pages 
and cover. 

This comprehensive, though condensed, sta- 
tistical publication is widely known and presents 
the statistics of all the principal fire insurance 
companies operating in the United States for 
the last calendar year and for nine previous 
years, with totals and ratios, in a comparative 
form. The tables are so prepared as to facili- 
tate comparisons and to enable the reader to 
note the progress of any individual company 
during the past decade. In connection with 
extracts from the statements, ratios are pre- 
seited showing percentages of losses incurred, 
losses paid, and expenses to premiums. 

The main statistical tables occupy seventy- 
eight pages, and in addition tables are given 
data relating to other American fire and marine 
insurance companies, retired companies, under- 
writers’ agencies, Lloyds and reciprocal under- 
writers; State insurance officials; States hav- 
ing anti-compact and resident agent laws; 
tables showing the net receipts from and re- 
mittances to home offices by American branches 
of foreign companies operating in the United 
States for the last five years; monthly fire losses 
for six years: large fires in the last two cen- 
turies; losses in five conflagrations, and a short- 








rate scale. A table of contents makes any de- 
sired information in the book immediately avail- 
able, though the main tables are self-indexing, 
the companies being alphabetically arranged in 
three principal gré ups. 

Tn brief, The l‘ire Insurance Pocket Index 
isa book of tco pages and cover, including in- 
formation concerning about 700 fire insurance 
institutions, together with other information of 


service to those interested in any manner in fire 
insurance. The chart sells at 75 cents per single 
copy, manilla binding, and at $1.25 with flexible 
pecketbook, with discounts for quantities. 


FORMER PRESIDENT OF NATIONAL 
LIBERTY DEAD 
George B. Edwards Was Well=-Known 
Figure in Fire Insurance 
George B. Edwards, formerly president of the 
National Liberty Insurance Company of Amer- 
ica, died at his home in Elizabeth, N. J., on 
Sunday, March 19, 1922, at the age of seventy- 








two years. 

Mr. Edwards entered the employ of the Na- 
tional Liberty in 1874 as a clerk and was 
rapidly advanced until he became special agent 
of the [astern department. In April, 1892, he 
was made second vice-president, in 1897 vice- 
president, and in 1913 president of the company. 
In 1921 he requested the board of directors to 
relieve him from the presidency of the com 
pany, giving as a reason advanced years and ill 
health. 
nection as a director of the company until his 


He retained, however, his official con- 


death. 

Mr. Edwards was universally beloved by all 
with whom he came in contact, and his passing 
is mourned as a personal loss by the official 
staff, field men and the National 
Liberty, which he served faithfully for so many 


agents of 


years. 

In the years following Mr. Edwards’ acces- 
sion to the presidency, the volume of business 
of the company grew steadily, having advanced 
from $2,978,178 of net premiums in 1913 to 
$6,861,224 of premiums in 1920. 


European General Increases Business 

A noteworthy feature of the statement of the 
United States branch of the European General 
Reinsurance Company of London, England, is 
the large growth in volume of premiums during 
the year 1921, its net premium writings having 
increased more than $900,000, and having 
amounted to $6,328,103. The company also in- 
creased the surplus of the American branch 
from $1,100,000 to $1,150,0co. The European 
General writes numerous classes of reinsurance, 
its premiums last year having included the fol- 
lowing: Accident, $1,079,005; health, $809,124; 
automobile liability, $329,060; liability other 
than automobile, $139,246; workmen’s compen- 
sation, $13,986; fidelity, $1,2690,663;. surety, 
$603,470; burglary and theft, $1,860,665 ; 
boiler, $60,365; engine and fly wheel, $59,426; 
The 


largest increase in any of these lines in 1921 


steam 
auto and teams property damage, $5083. 


was in the fidelity business, which grew to the 
extent of more than $400,000 in premiums. 

The company now reports the assets of its 
United States branch as $8,007,584, representing 
$1,330,000, unearned 
reserve, $3,550,640, 
The investment gains of the Ameri- 


an increase of while its 


premium increased over 
$600,c00. 
car branch were about $670,000, and its net re- 
mittance to the home office was less than $6090. 
The European General Reinsurance Company's 
United States branch is under the management 
of Fester, Fothergill & Hartung of tro William 
street, New York, who are also United States 
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LOCKWOOD BILLS KILLED 


Several Insurance Bills Fail to Pass 
Senate 


RATE SUPERVISION 
AMENDED 


MEASURE 





Untermyer Charges Changes Were Brought 
About by Insurance Lobby 

Samuel Untermyer, counsel for the Lockwood 

llousing Committee, was unable last week to 

save nine of the bills before the Senate, despite 

frantic last-minute efforts to get them 

Among the insurance measures which 


his 
through. 
the Senate refused to pass were those requiring 
domestic fire, life and casualty companies to in- 
vest 40 per cent of their future assets in real 
estate bonds and mortgages, except companies 
having less than $5,000,coo assets, and compel- 
ling lite insurance companies to dispose of their 
corporate holdings before 1926. 

The bill providing for State supervision of 
rates was passed after certain modifications had 
been made at a conference between Governor 
Miller, Senator Lockwood and Speaker Mach- 
old. Mr. 
in the rate supervision bill were made by the 


Untermyer charged that the changes 


insurance lobby and were jokers which offset 
the effectiveness of the measures. This brought 
a rebuke from the Governor, who censured the 
for his “reckless 
charges against the Legislature.” Mr. Unter- 
myer also tried to place the blame for the 


Lockwood committee counsel 


change in the rate supervision bill upon the 
shoulders of Superintendent of Insurance 
l‘rancis R. Stoddard, but was made to apologize 
for this statement. 

Disruption threatens the Lockwood housing 
committee as a result of the furious controversy 
that has arisen over the treatment of the legisla- 
tive program at Albany. The vice-chairman of 
the committee, Assemblyman Thomas A. Mc- 
Whinney, who was accused by Samuel Unter- 
myer as having betrayed the committee, is on 
the warpath and has declared that he will force 
Samuel Untermyer to apologize publicly. “My 
good name is at stake,’ Mr. McWhinney tele- 
phoned to Chairman Lockwood this week, and 
requested that a special meeting of the commit- 
tec be called to take up the matter. Blame for 
the defeat of the insurance bills was also laid 
to the activities of George A. Glynn, Repub- 
lican State chairman, by Samuel Untermyer. 


managers of several fire reinsurance companies 
and conduct a very large business in these vari- 
ious lines of reinsurance. When it is considered 
that the American business of the European 
General has grown from $1,844,636 of premiums 
in 1918 to $6,328,103 of premiums in 1921, it is 
apparent that the company and its methods are 
heid in high esteem by American companies. 


Glens Falls Underwriters Appointing 
The first appointment of a special agent to 





represent the Glens Falls Underwriters Agency, 
Giens Falls, N. Y., exclusively was made in 
Texas. William H. Grice, formerly with the 


General Agency, will represent the 
Glens Falls Agency in Texas, with headquarters 


at Dallas. 


Scruges 
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ON THE PRESS 


BUILDING CONSTRUCTION AS 
APPLIED TO FIRE INSURANCE 


Including Lectures Before the Insurance 
Institute of America 


AND INSPECTING FOR FIRE UNDER- 
WRITING PURPOSES 


BY 





Charles C. Dominge 
AND 


Walter O. Lincoln 


AUTHORS OF FIRE INSURANCE INSPECTION 
AND UNDERWRITING 


Members National Fire Protection Association 


To Be Published in Book Form by 


THE SPECTATOR COMPANY 


CHICAGO NEW YORK 
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“OUR BONDS GUARANTEE INTEGRITY” 





ALL CLASSES OF 


SURETY 
BONDS 


CASUALTY 
INSURANCE 


HEAD OFFICE : NEW YORK 








CHARLES H.HOLLAND 
PRESIDENT 
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National Insurance Company 


Des Moines, Iowa 


Assets, $910,670.66 
Lines Written: 


Fire, Tornado, Hail 


O. P. ODE, President 
JOHN PETERSON, Secretary 
W. G. HODGE, Asst. Secretary 
V. F. BECKER, Treasurer 


North American 

















WANTED 


Managers for These Important Districts 
KANSAS, EASTERN MISSOURI, WEST VIRGINIA 


Guaranteed low cost policies. As good as we can make them, 


Any one of the above is an absolutely first class opportunity, |j 
your record is clean and you can furnish evidence of your Ability as 
Personal Producer, your application will be considered. 


Address S. W. GOSS, Vice-President 
SECURITY LIFE INSURANCE COMPANY OF AMERICA 


The Rookery, Chicago 
THE SIGN OF GOOD CASUALTY INSURANCE 








LIABILITY BURGLARY 

ACCIDENT CREDIT 

HEALTH BOILER 

AUTOMOBILE C LANDLORDS 

TEAMS ELEVATOR 

COMPENSATION NA GENERAL LIABILITY 
E Y 


» 


ee, 





Established 


LONOON GUARANTEE & 


Head Office: CHICAGO, ILL. 


IDENT CO., Ltd., °Eegnze 


F. W. LAWSON, General Manager 


F. J. WALTERS, Resident Manager, 55 John oat New York. 


STOKES, PACKARD, HAUGHTON & SMITH, z 
434 Walnut Street, Pailadelphia, Pa 


Resident Managers 
ELMER A. LORD & CO., Resident Managers 145 Milk Street, Boston, Mass. 








GRAND RAPIDS, 


E 
: LAB FOR FOLDER | 
; SHOWING ELABORATE DISPLAY 











 apesepaacione ASSURANCE COMPANY 
OF TORONTO 


Incorporated 1861 
FIRE, EXPLOSION—RIOTS, CIVIL COMMOTIONS 
AND STRIKES—MARINE AND TORNADO INSURANCE 


W. B. MEIKLE, President & General Manager 


UNITED STATES STATEMENT, JANUARY I, 1921 


IN onda dio ons ase le ae ee $5,279,511 

SURPLUS IN UNITED STATES..............- $1,734,848 

TOTAL LOSSES PAID IN UNITED STATES FROM - 
1874 TO 1920 INCLUSIVE. ...........-eeeeeee ++ 948,687) 
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NEW FIRE CLAUSES 


superintendent Stoddard Orders 
Changes in Standard Forms 








EFFECTIVE AFTER JULY 1 





several Old Riders to be Discontinued and 
Others Substituted 
The Superintendent of Insurance, Francis R. 
‘oddard, Jr., has issued a notice that new 
sondard forms of riders will be required on 
dandard fre policies on July 1. The new 
sauses are as follows : 
“ New York Standard Coinsurance Clause 
or Excess Floating Policy.—If any property 
acluded in the terms of this policy shall at the 
‘ine of any loss be more specifically insured by 
dal extend to cover such property only so far 
ws relates to any excess of value not covered by 
wich other insurance, whether valid or not, and 
tis policy shall be liable on such more specific- 
ily insured property only for such loss as shall 
te in excess of the amount payable by or re- 
crerable from such more specific insurers, 
whether solvent or otherwise, but in no event 
gall this company under this policy be liable 
jor 2 greater proportion of any loss than the 
amount of this policy shall bear to per cent 
(— per cent) of the total cash value of the 
property covered by this policy (including such 
excess value) at the time of any loss. 
“) New York Average Clause—This com- 
pany shall not be liable for a greater proportion 
of any loss or damage to the property described 
herein than the sum hereby insured bears to 
— per cent (——per cent) of the actual cash 
value of said property at the time such loss 
shall happen, nor for more than the proportion 
which this policy bears to the total insurance 
thereon. In the event that the aggregate claim 
for any loss is both less than ten thousand dol- 
ts ($10,000) and less than five per cent (5 per 
wnt) of the total amount of insurance upon 
the property described herein at the time such 
loss occurs, no special inventory or appraise- 
ment of the undamaged property shall be re- 
wired. If the insurance under this policy be 
divided into two or more items the foregoing 
shall apply to each item separately. 
"3 New York Standard Clause Forbidding 
the Use of Electricity. (To be used only in 
connection with some form of permit for the 
Wse of electricity.) —There shall be no liability 
inder this policy while electricity is used for 
light, heat or power in the above described 
premises, unless permission is endorsed by this 
company hereon, 
"4 New York Standard Percentage Value 
Clause—If at the time of fire the whole 
amount of insurance on the property covered by 
ms policy shall exceed per cent ( per 
tnt) of the actual cash value thereof, this 
Nien in case of loss or damage, shall not 
"able to pay more than its pro rata share 
™ said — per cent (——per cent) of the 
actual cash value of such property; and should 

















: Whole insurance at the time of fire exceed 
He say a 

€ said per cent, a pro rata return of premium 
0) ‘ ° A 

N such excess of insurance from the time of 


the fire to the expiration of this policy shall 
be made on surrender of the policy. 

“Tf the insurance under this policy be divided 
into two or more items, this clause shall apply 
to each item separately. 

“s. New York Standard Percentage Coin- 
surance and Limitation Clause—If at the time 
vf fire the whole amount of insurance on the 
property covered by this policy shall be less 
than —— per cent (—— per cent) of the actual 
cash value thereof, this company shall, in case 
of loss or damage, be liable for such portion 
only of the loss or damage as the amount in- 
sured by this policy shall bear to the said —— 
per cent (——per cent) of the actual cash 
value of such property; provided that in case 
the whole insurance shall exceed —— per cent 
(—— per cent) of the actual cash value of the 
property covered by this policy, this company 
shall not be liable to pay more than its pro rata 
share of said —— per cent (—— per cent) of 
the actual cash value of such property; and 
should the whole insurance at the time of fire 
exceed the said per cent, a pro rata return of 
premium on such excess of insurance from the 
time of the fire to the expiration of this policy 
shall be made on surrender of the policy. 

“If the insurance under this policy be divided 
into two or more items, this clause shall apply 
to each item separately.” 


TO OPEN EASTERN OFFICE 


Arthur F. Sanford to be General Agent 
of Union of Canton 

Marsh & McLennan, United States managers 
of the Union Insurance Society of Canton, have 
decided to divide the territory and open an 
Eastern general agency in New York city. 
Arthur F. Sanford, now with the Liverpool and 
London and Globe, will be the Eastern general 
agent, with Carl G. Whipple, who has been 
assistant general agent, as Western general 
agent at Chicago. Mr. Sanford goes with the 
Union at the end of this month, and the New 
York office will begin receiving daily reports 
about April 15. It will have supervision of all 
the States in what is known as Eastern Union 
The United States headquarters of 
heretofore, in 


territory. 
the Union 
Chicago. 
Mr. Sanford has had long experience in the 
Eastern field. being now State agent for the 
Liverpool and London and Globe in New Jersey, 
and before that having been special agent for 
the New York Underwriters in western Penn- 
sylvania. He is regarded as one of the leading 
men among the younger Eastern underwriters, 
and at the New York office will have the benefit 
of association with George H. Tryon, formerly 
vice-president of the National of Hartford, who 
is with the New York office of Marsh & Mc- 
Lennan and is an experienced underwriter. 


will remain, as 


Nearly 150 representatives of insurance com- 
panies in Indiana visited in Evansville March 
8 and 9 for the purpose of inspecting manu- 
facturing plants and other business places with 
a view to giving the city lower insurance rates. 
The inspection work was headed by C. D. 
Lasher and C. O. Bray, of Indianapolis. 


II 


LEAVES MISSISSIPPI FIRE 


Austin F. Barbour Resigns as 
Secretary 








SUCCEEDED BY W. D. MOUNGER 





Will Devote His Time to Own Agency at 
Yazoo City 

Austin F. Barbour, Secretary of the Mis- 
sissippi Fire of Jackson, resigned last Friday, 
and will devote his attention in the future to 
the management of his local agency at Yazoo 
City, which is one of the well-known agencies 
of the State. 

Mr. Barbour’s resignation was promptly ac- 
cepted by the board of directors and William 
D. Mounger, of Natchez, Miss., was chosen as 
his successor. 

Mr. Mounger has been a member of the 
board of directors of the Mississippi Fire since 
its organization last year. He is one of the 
most successful business men in the South- 
western section of the Magnolia State, having 
been engaged in the real estate business for 
several years. It is pretty generally under- 
stood that he represents the Mounger and Car- 
penter interests in the Mississippi Fire, these 
interests owning about a third of the stock of 
the company. 

Mr. Mounger has spent the major portion of 
his time in Jackson recently and is thoroughly 
familiar with the affairs of the Mississippi 
Fire. He has taken an active interest in the 
efforts of al! Mississippi insurance companies 
to get through the Mississippi Legisiature a 
tax exemption bill, and has given very splendid 
and able aid to those interested in the measure. 


Ohio Farmer’s Special Agent 
Dorman W. Crane, formerly special agent in 
Ohio of the Old Colony Insurance Company of 
Boston, will, on April 1, assume the duties of 
special agent in the same State for the Ohio 
Farmers Insurance Company. His headquarters 
will be at Columbus, Ohio. 


National Security Reinsures Bankers Fire 

The National Security Fire Insurance Com- 
pany of Omaha has reinsured the business of 
the Bankers Fire Insurance Company of Lin- 
coln, Neb. Notice to this effect has been sent 
out by the Bankers Fire. 


Internatonale of Copenhagen to Continue 

The Internationale Assurance Company of 
Cepenhagen has received sufficient support to 
enable it to survive its financial difficulties, and 
will resume business under new management. 
Aage Wungaard has resigned as general man- 
ager, and S. Waltenburg, formerly sub-director 
of the Skandinavia, has succeeded him. 


An Unusual Suit 

A Bridgeport theater is being sued for $10,- 
000 by a woman who claims that she tripped 
over the pedestal of a weighing machine and 
landed on the tile floor. She alleges that her 
left arm and spine were permanently injured, 
and that she lost a good secretarial position in 
consequence.—Protection 
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Prosperity Awaits You Here! 


THE SOUTH IS RICHER NOW IN OPPORTUNITIES 
THAN IN YEARS. Never was there so much money in 
circulation. 

THE FARMER, the merchant, the manufacturer need and are 
buying more incurance. 

SOME CHOICE TERRITORY in Texas and Arkansas for 

Field Supervisors who can produce business and instruct Agents. 

Salary and commission. 


LOUISIANA STATE LIFE INSURANCE COMPANY 


H. CLAY BROWN, Supt. of Agencies, SHREVEPORT, LA. 
















MIDLAND LIFE INSURANCE COMPAN) 
KANSAS CITY, MISSOURI 


THE COMPANY. Backed and endorsed by the most ey 
and influential business men in Kangag City 


THE MANAGEMENT. Practical insurance men of long experie 
and conspicuous success. - 


THE TERRITORY. MISSOURI, KANSAS, OKLAHOMA 
COLORADO, TEXAS. The best territory 
in the country to-day. 


DANIEL BOONE; President DANIEL BOONE, Jr.; Secretan 



























GENERAL AGENCY OPENING FOR 
NORTHERN WEST VIRGINIA 


Iwo good personal producers may combine 
to get contract. 
If you cannot produce personally do not 
apply. 
Address West Virginia, care of Tue Spxcraror, 
P. O. Box 1117, New York City, N. Y. 
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THE ACCUMULATION POLICY 


is a combination of insurance and investment in a new sense, 
as it provides for increasing benefits each year—in reality, a 
Contingency Fund that will be available for the purchase of 
extended insurance, or which may be withdrawn (without in- 
terest) in event of an emergency. However, any amount re- 
maining in the Accumulation Fund at death will be paid to the 








beneficiary as additional insurance. , 
Specimen rate: Age 35 $31.£0 per $1,000.00 
Salesmen—This policy has no competition. 


NATIONAL LIFE ASSOCIATION _ Des Moines, lows 

















OPPORTUNITY 


Since the ending of the Great War, life assurance has become appreciated, not as an 
incident but a necessity of life. Never before have the thoughts of man so steadily 
turned in one direction—Now is your opportunity. Become an Agent of the Great- 
West Life Assurance Company whose contracts are liberal—stability unassailable— 
terms to Agents equitable. Moreover, the Company conducts a Life Insurance 
course, that not only teaches the inexperienced man, but helps the experienced Agent 
to greater efforts. 
THE GREAT-WEST LIFE ASSURANCE COMPANY 


Head Office—Winnipeg 


EXCELLENT OPPORTUNITY 


for Reliable, Energetic men to represent us in the states of 
oe and Missouri with direct Home Office contracts. Liberal 
policies. 


CAPITOL LIFE INSURANCE COMPANY 
OF COLORADO 
Thos. F. Daly, President DENVER, COLORADO 


















WESTERN LIFE INSURANCE COMPANY 


OF DES MOINES, IOWA 
JAS. H. JAMISON, President 


NEW and up to date policy contracts. REAL SERVICE to Policyholders 
and Agents. NOT SO BIG to lose sight of individual Agents, and big enough 
to serve its Agency and Policyholders satisfactorily. SOME GOOD ten 
ritory in IOWA and SOUTH DAKOTA open for Agents. 


CAPABLE POLICY-PLACERS 


Can always find a satisfactory opportunity for work [with this Company in good 
territory—men who can collect the premiums as well as write the applications, Why 
not make inquiry now? 


Union Mutual Life Insurance (Co. 
PORTLAND, MAINE 
Address: ALBERT E. AWDE, Supt. of Agencies 
























1857 1922 


Che Oldest Life Insurance Company 
in the West has new territory for 
live agents. Its policies are liberal 
and easy to sell. 


ST. LOUIS MUTUAL LIFE INSURANCE CO. 
ST. LOUIS, MO. s 














Attention, Insurance Men! 








A progressive insurance company recently licensed in Virginia, 
and having over 600 prominent stockholders throughout the 
State, has some excellent openings for ambitious insurance men 
who are anxious to secure General Agents’ or District Agency 
contracts. Good leads furnished and every assistance given to 
develop territory and build up a permanent business. Liberal 
contracts to good men. Our policy is a quick seller. 


All answers treated with confidence 
Address L=438, care of THE SPECTATOR, 
P. O. Box 1117, New York City, N. Y, 






























AGENCY MANAGER WANTED 


A Middle Western life insurance company is desir- 
ous of obtaining the services of an Agency Manager 
who is capable of organizing and producing an agency 
force and who is acquainted with conditions in Ohio 
Indiana and Illinois. 

An attractive contract wi! be given the right r. an. 

Address Middle West, 


Care of THE SPECTATOR, 
Post Office Box 1117 ~—City Hall Station, New York 











GEORGE WASHINGTON LIFE INSURANCE CO. 


Charleston, West Virginia 


Are you seeking an agency in the States of West Virginia, 
Ohio, Kentucky, Tennessee, Virginia, North Carolina, South 
Carolina, and Georgia? 


Address 


ERNEST C. MILAIR, 
Vice-President and Secretary 














Thursday 








March 23 
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WRITES FOR LONDON 
INSTITUTE 





il F. Shallcross Prepares Compre- 
hensive Sketch of American 
Underwriting 


Cec 


woRK IS REMARKABLE FOR BREVITY 
AND THOROUGHNESS 





ads America Country of Many Difficulties 

For Fire Insurance Managers—Political 
Control Especially Trying 

English underwriters who desire a clear in- 

sight into the methods of running an American 


Fi 


fre insurance company have only to refer to 
the London Insurance Institute, which has re- 
cently published “A Sketch of Fire Underwrit- 
ing Practice and Conditions in the United 
States of America,” by Cecil F. Shallcross, 
United States manager of the North British and 
Mercantile Insurance Co., Ltd. This gentleman, 
well-known to American underwriters as one 
of the leading figures in the business of fire in- 
surance, has always been noted for the thor- 
oughness with which he completes his every 
task. An example of that characteristic is 
found in this sketch, for he includes in the list 
of underwriters’ the Water 
Damage Conference, which had only just been 
organized at the time Mr. Shallcross wrote, and 


organizations 


has only three members. 

Mr. Shallcross prefaces his sketch by apolo- 
gizing for its elementary nature, excusing him- 
self because of the necessity of being compre- 
hensive. It is the better for that, since it is the 
more easily read and understood. In fact, the 
document is one that could be easily grasped 
by the lay mind, and no doubt fire insurance in 
this country would have a much better standing 
if a similar sketch were given sufficient circu- 
lation. As well as being comprehensive the 
author is remarkably brief, so that probably a 
goodly number of his English colleagues will 
fnd time to read the treatise entirely through. 
The sketch itself consists of a number of 
short paragraphs, each properly headed, and 
each a brief sketch in itself of one of the nu- 
merous branches of the business of fire under- 
writing. Starting with the classes of insurance 
as alpha, he ends with annual statements as 
his omega. Certainly this selection is good, for 
it is undoubtedly true that annual statements 
have proved the omega of many a good fire un- 
derwriter. One needs but to skim the pages ot 
the booklet to note that the intermediate head- 
mgs cover every phase of the business and that 
it is indeed comprehensive. 

In closing the sketch Mr. Shallcross writes a 
brief dissertation upon the difficulties of the 
American fire underwriter, as follows: 

One of the most difficult tasks of American 
underwriters is to so conduct their affairs as 
hot to come in conflict with the laws of any 
of the forty-eight States; but they and the or- 
ganizations to which reference is made herein, 
as well as others not mentioned, earnestly en- 
deavor to respect the spirit as well as the letter 
ot all the laws of the States in which they 
operate. 

It will, however, be seen from all of the 
oregoing that fire underwriting in the United 
lates of America is hedged about with many 














practices, conditions and restrictions, voluntary 
and involuntary; and if the tendency should be 
to criticize the number of company organiza- 
tions and what may seem to be the great detail 
in the methods of handling the business it should 
be borne in mind that the United States covers 
over 3,000,000 square miles; that its hundred 
million population spread over its whole area 
and gathered from every corner of the earth 
brings its own special problem to the under- 
writer; that each of its forty-eight States, the 
political complexion of which may change every 
two or four years, enjoys sovereign rights and 
what are termed “police powers” of such a 
character that one State may fine or oust a 
company for doing something and another 
State for not doing it; that political control is 
exercised over fire insurance companies in the 
United States to an exceptional degree; that 
almost every hazard found in any country on 
the globe can be found therein; that while 
people in the Northwestern States are shiver- 
ing in sixty or seventy degrees of frost, their 
fire hydrants frozen and streets blocked with 
snow, other people are lolling on the beaches of 
the Southern States; that the one 
State may be largely due to lightning and that 
in another “the oldest inhabitant” may never 
have seen a thunderstorm; that one daily re- 
port may be on a cotton risk blistering in the 
heat of a valley lying below sea level and the 
next on a snow line saw mill in the same State; 
that an examiner passing Texas business might 
be no better qualified to pass risks in the State 
of Maine than another well informed ‘on Ber- 
mondsey leather workers would ipso facto know 
all about tea drying in Assam, and that where 
a company’s competitors in other countries may 
be numbered by the score they are numbered by 
the hundred in America. If all these and many 
other factors are borne in mind it will doubt- 
less be conceded that the fire underwriter who 
has the United States for his field is confronted 
by geographical, climatic, ethnological, political 
and practical conditions in a combination and 
on a scale not found in any other country. 


losses in 


Eastern Union Has Monthly Meeting 

The regular meeting of the Eastern Union 
was held on Thursday of last week at the 
Whitehall Club, President Bissell of the Hart- 
ford Fire of Hartford, Conn., presiding. The 
meeting was brief and no matters of importance 
were discussed, except a new electrical appa- 
ratus clause was adopted to replace the former 
dynamo and lightning clause for use on power 
and generating stations. 

The executive committee recommended and 
the Union adopted a resolution obligating all 
members to observe the rates, rules and com- 
mission regulations of the New England, the 
Eastern and the Southern automobile confer- 
ences. 

George P. Davis, general agent for the New 
England department of the Pennsylvania Fire 
Insurance Company, was elected to membership. 


Appointed Marine Representatives on 
Pacific Coast 

San Francisco, Cat., March 20.—The Queen 
Insurance Company of America has appointed 
Mathews & Livingston of San Francisco as 
Pacific coast representatives of its marine de- 
partment. Mathews & Livingston are one of 
the best-known marine on the 
coast and also represent the marine department 
of the Franklin for the Pacific coast and the 
Universal of Newark. Their territory includes 
Hawaii, British Columbia, Washington, Oregon 
and California. 


agency firms 
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SEEKS UNDERWRITER 


United States Shipping Board on 
Look Out for Man 


CONFERENCE HELD 
Marine Men Hear Well Known Associate 
‘ is in Line 
Albert D. Lasker, chairman of the United 
States Shipping Board, - and Commissioner 
Meyer Lissner, have been conspicuous figures 
in the marine insurance market during the past 


IN NEW YORK 


few days. Some speculation was indulged in 
concerning the object of their visit here at this 
time, but as Vice-Presidents W. J. Love, A. J. 
I'rye and E. P. Farley were also on the ground, 
and conferences were held with several impor- 
tant marine underwriters, the deduction was 
drawn Lasker’s announcement 
that he wanted a man to take charge of the 
might 
it was 


that Chairman 


underwriting of bottoms 
answer for the conference. In fact, 
reported that such a man had been secured, and 


government 


that he was a leading figure in the underwrit- 
Who is has been the 
theme of considerable speculation. When Hen- 
don Chubb was asked if he were to be con- 


ing world. this man 


gratulated, he said “I have never yet had the 
pleasure of meeting Mr. Lasker.” He admitted 
having talked with Commissioner Lissner, but 
on matters foreign to this subject. Another 
prominent man in the marine district said that 
Mr. Lasker was in quest of a loss adjuster, and 
he mentioned two prospects. 

“T don’t believe,” he said, “that Mr. Chubb 
or any other of our ablest marine underwriters 
would accept a_ salaried position with the 
Shipping It is possible that a photo- 
graphed government check for $1.00 represent- 
ing a year’s salary might appease the mercenary 
propensity of some one, but they would not 
sacrifice dignity for emolument.” 

[t is understood that Chairman Lasker will 
endeavor to secure the services of some able 


3oard. 


marine underwriter who will have the status 
of a special adviser to the chairman, and repre- 
sent the Shipping Board at all conferences with 
underwriters on cargo insurance, the insuring 
of its equity in vessels sold and other questions 
of a technical nature. It is certain, however, 
that Chairman Lasker while here went over the 
different phases touching the marine insurance 
situation, which he considers one of the most 
essential in preparing his, address before the 
Senate and House committee on the ship sub- 


sidy measure. 


The Hartford Fire of Hartford, Conn., has 
opened a new office in its Western department to 
handle rain and flood insurance with William 
H. Hatcher as superintendent. 


—The regular lecture of the ‘Etna class in in- 
surance was conducted this week by David Meiklejohn, 
who spoke upon the broker’s relations with tne com- 
pany. He dwelt largely upon credit problems. 

—The Griffey-Marshall Realty Co., of Indianapolis, 
conduct an insurance department in connection 
with its real estate and building departments. Dillard 
Huber, of Shelbyville, Ind., will be in charge of the 
department. 
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NOW READY 


DO YOU KNOW 





1922 EDITION 


YOU MUST 
Be-Up-to-Date 
Know About the Other Company 
Be the Life Insurance Service Expert 


YOU WILL NEED 
The HANDY GUIDE for 1922 


BECAUSE ONLY THE HANDY GUIDE 


——= 


That 58 Leading Companies Issued New Policies in 1921-1922 
That 40 Leading Companies Adopted New Rates in 1921-1922 


The Only Book That Contains Them All in Ful Is 


THE HANDY GUIDE 


Gives Complete Policy Forms, Rates, Disability and Double 
Indemnity Clauses of 178 Leading American and 


Canadian Companies 


Shows Annuity Rates in Full 
Publishes Industrial Rates and Policies 
Contains All Important Reserve Tables 


Order the HANDY GUIDE at once. Be a leader in your business. 


Price per copy, $4.00 
Thumb Index Edition, $4.35 


SPECIAL CLUB RATES 


THE SPECTATOR COMPANY 


CHICAGO NEW YORK 
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Life Insurance 








FOR THE FIELD MAN 


two Life Insurance Publications of 
Great Value 


sfANDARDIZED BY PRACTICAL USE 


The Handy Guide, Published for Nearly a 
Third of a Century—The Life Agents 
Brief, a Vest Pocket Cyclopedia 

By the time one can send a letter in response 
to this article, the Handy Guide to Premium 
Rates, Applications and Policies will be off the 
press. ; 
The agent who closes the contract is he 
yho is able to answer promptly all ques- 
tions that are raised at the time of interview 
hy the prospect. To assist every agent in carry- 
ing valuable information in convenient form at 
all times, The Spectator Company thirty-one 
yars ago issued the first edition of THE 
Hanoy GuIDE to Premium Rates, Applica- 
tions and Policies. Immediately the demand for 
the volume was established, and since 1891 the 
hook has been revised and published each year, 
and enlarged as the insurance business grew. 
The thirty-first annual edition is now on the 
press and will soon be ready for delivery. Be- 
cause of its great utility this work enjoys a 
wide popularity and is regarded as standard be- 
cause of its accuracy, completeness and con- 


venience, 


INSPIRING TO THE LirE AGENT— 
SELF INDEXING 

The 1922 edition will contain information of 
great importance to every life insurance agent, 
as special attention is given to the new forms of 
policies, applications and conditions that are be- 
ing issued by American life insurance companies 
this year. 

Everything relating to any one company is 
grouped by itself, and the information con- 
cerning each company comprises the reserve 
standard, premium rates, application form, 
leading policies and conditions. Both participat- 
ing and non-participating rates for life, endow- 
ment and term contracts are given. Other in- 
formation includes reserves on a variety of 
bases, maximum amount of insurance carried on 
asingle life, surrender values, annuity rates and 
contracts, including instalment and investment 
policies, 

Tae Hanpy Guive also shows the amount 
of industrial insurance granted for each five 
cents of weekly premium by five-year periods 
from age 15 to 70, as well as weekly premiums 
for special adult policies and endowment poli- 
cies, The policy form of each company is also 
shown, 

Loan and surrender values, showing cash, 
paid-up and extended insurance options, are 
given in detail and in such convenient shape 
a to afford ready comparison. 


Reserve Tantes AS WELL AS PoLiciEs AND 
RATES 


The complete tables of reserve values com- 
Prise a most valuable feature of the book and 
include reserve values on five-, ten-, fifteen and 


twenty-year term policies by the American Ex- 
perience Tables of Mortality at 3 and 3% per 
cent interest. These latter tables were compiled 
specially for this publication. The 1922 edition 
contains the reserve values on the preliminary 
term basis, both modified and full, on the Amer- 
ican Experience Table of Mortality at 3 and 
314 per cent interest. 

THE Hanpy Guipe for 1922 contains over 
1550 pages of practical information for life in- 
surance agents, in compact form. Printed on 
Bible paper, the thirty-first edition is not bulky, 
and is available for pocket use. 


Hanpy GuImDE AND THREE QUARTERLY 
SUPPLEMENTS 

Agents, field supervisors and home-office offi- 
cials have found THE Hanpy GuIDE a most 
valuable and useful work, and have, in numer- 
ous letters, commended the merits of the book. 
The latest edition is up to standard and 
will embrace more information than any previ- 
ous one. 

During the year the volume will be corrected 
to date by three supplements issued at intervals 
of about three months, to enable subscribers 
to obtain copies of policies and rates that are 
promulgated from time to time. 

The price of THE Hanpy Gump, in flexible 
binding, is $4 a copy, and with the three supple- 
ments, $5; thumb-indexed edition, 35 cents 
additional. 


VEST POCKET LIFE AGENTS 
BRIEF 

To complete its service for the life insurance 
field man so far as policies, rates, dividends, sur- 
render values and other features of life under- 
writing are concerned, The Spectator Company 
began the publication of The Vest Pocket Lire 
AGENTS BrieF some fourteen years ago. 

Soon after the first issue of this publication 
was placed on the market, and as soon as the 
life insurance world had had the opportunity to 
study its contents, and the compactness of ar- 
rangement, the Lire AGENts Brier became a 
most popular vest-pocket publication with life 
insurance fieldmen, and its sales rapidly in- 
creased from year to year, so that it has long 
enjoyed a wide circulation as a booklet for vest 
pocket use. 

Of this valuable work a district manager of 
one of the large companies said: “I do not 
know of any book published that gives as much 
information concerning life insurance statistics 
as this little book, and so concisely put.” What 
that manager says is concurred in by thousands 
of others, including home-office officials, gen- 
eral agents, superintendents and solicitors. 

Whereas formerly the Lire AcENts BRIEF 
was issued in a size 314 inches by 6 inches, the 
publishers have this year cut down the size of 
the publication to 234 inches by 57% inches, and 
in this more convenient size the Lire AGENTS 
Brier fits more easily into the vest pocket. It is 
printed on thin Bible paper and the information 
given is so compactly arranged that the book 
gives a vast amount of data in a minimum of 
space. It will be issued in olive green flexible 
binding and will contain more than 550 pages, 
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the title being handsomely stamped in gold on 
the front cover. 

CONTENTS OF TH1s PoputaR Vest PocKET 

PUBLICATION 

The book gives both participating and non- 
participating premium rates according to each 
age for 134 companies for the most generally 
used forms of policy. By this arrangement it 
is possible to turn to, say, age 35 and find the 
premium rate for any company listed. Policy 
provisions are treated in a similar manner under 
each subdivision, thus making it possible to see 
at a glance the practice of all companies with 
respect to any one provision. 

The net cost of insurance furnished under 
ordinary, twenty-payment life and twenty-year 
endowment policies for each of the past ten 
years is shown in a series of tables. These 
tables also show the dividend history of policies 
for eight different years of issue ranging from 
one to five, and for the tenth, fifteenth and 
twentieth years, and indicate the decreasing net 
cost of participating insurance. Cash surrendet 
values for an extended number of years are 
also shown in a series of tables. 


ANNUAL AND DEFERRED DIVIDEND SECTION 

A most important division of the Lire AcENTS 
BrieEF is its dividend section. There is a table 
which shows the annual dividends paid in 1921 
on ordinary life, twenty-payment life and twen- 
ty-year endowment policies issued at ages 25, 30, 
35, 40, 45, 50, 55 and 60. To further trace the 
actual dividend history of a policy there is a 
table showing the dividends paid, year by year, 
for ten years on policies issued ten years back. 
Tke table is augmented by the average yearly 
cost for both five- and ten-year periods. As 
this information is shown in conjunction with 
the premium rate, it is one of the most valuable 
compilations in the book. These tables are 
shown for the three leading policies for ages 
at issue, 25, 35, 45 and 55. ‘Tables are also 
presented showing the dividends paid in 1922 on 
policies with deferred dividend periods of 5, 10, 
15 and 20 years. 

The premium rates of the United States War 
Insurance Bureau are published herein for the 
agent’s convenience. 

Rates and regulations of companies transact- 
ing group insurance for the first time in this 
edition. Among the important features of the 
policy analysis are those of the double indem- 
nity, disability, incontestability, non-forfeiture 
and loan clauses, as well as other necessary in- 
formation, and also the financial standing of the 
companies. 

This comprehensive publication is indispen- 
sable to the progressive agent. Its price is $2 
per copy in flexible binding. 


SPECIAL NOTICE 

Orders for the two publications reviewed 
above—Tue Hanpy Gute, price $4, and the 
Lire AceNnts Brier, $2, editions of 1922—will 
be filled as a combination, received by mail 
order, accompanied by money order or check or 
draft on New York, for the special price of $5 
if ordered before May 30, 1922. By the time 
orderers have had the chance to write in to 
have their orders recorded, these books will 
be off the press. 
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The Battle Field 
of Business 


Victories are won on the battle field of business by 
the same elements that conquer in warfare. Speed and 
service at the strategic point determine the fate of sales 
as they have the destinies of empires. 


Dispatch in issuing business has always been one of 
the outstanding virtues of The Lincoln National Life 
Insurance Company. The majority of Lincoln Life 
policies are mailed out, ready for delivery, the same day 
the applications reach the Home Office. 


Service of the untiring kind that goes all the way with 
the Lincoln Life field men has helped win many sales 
campaigns. 


You join forces with the elements that win when you 


(LINK uP (wire Tue (LINCOLN) 


The Lincoln National Life Insurance Co. 


“Its Name Indicates Its Character” 


Lincoln Life Building Fort Wayne, Indiana 














Now More Than $200,000,000 In Force 




















Improved Disability Provision 


Claim may be made as soon as disability occurs—no 
probationary period. 


Payments begin immediately on approval of claim 
—no probationary period. 


Monthly payments, lifelong, conditioned on per- 
manence of disability. 


Immediate waiver of future premiums—no wait- 
ing until next anniversary. 


Full amount of insurance paid when insured dies, 
without deduction for disability payments or for pre- 
miums waived. 


This new disability provision brings the service of 
America’s oldest legal reserve life insurance company 
still closer to the needs of the insuring public. 


For terms to producing Agents address 


The Mutual Life Insurance Co. 
of New York 


34 Nassau Street, New York 


ACK in the remote days when the chil- 
dren of Israel were writing history in 
varicolored inks, there dwelt in their 

midst one Jeremiah. This citizen of Zion 
was famous for the length, breadth and thick- 
ness of his gloom. Early in youth he took 
Sorrow to be his bride, and their progeny 
were Grief, Pessimism and Despair. And 
even as the weed flourishes, though the hus- 
bandman toileth like a Trojan to stamp it 
out, the strain of Jeremiah has increased and 
multiplied. until his descendants are as 
mighty and as many as the grains of an Ara- 
bian sand-storm. 


side. Had he ever been told that every 

cloud has its silver lining, he would have 
countered with the statement that the silver 
lining was only the portent of acloud. He re- 
fused to cheer up. The world and all that 
was therein were headed for Hades. There 
was no ray of hope, no reason for optimism. 
His prophecies are long predictions of woe, 
and his lamentations are the quintessence of 
the lugubrious. 


Josee, Hea never heard of the bright 


same Jeremiah. Butour Jeremiahs need 

not go along and die in the odor of 
gloom. There is hope for them. A change 
of name—Optimus, for example—and a 
change of habits, and the old Jeremiah is no 
more. A determination to join up with the 
doers, with the fellows who walk blithely 
over or around setbacks and discourage- 
ments, will mean that the old Jeremiah will 
be no more, but that young Mr. Optimus is 
doing a fine and thriving business at the old 
stand. 


J seme Jeren lived his time and died—the 


assertion that “‘as a man thinks, so he 

is.” They are about 99 99-100 per 
cent. solvent on that assertion. The man 
who thinks and acts like a Jeremiah and be- 
lieves that he is a Jeremiah is 100 per cent. 
right. The man who thinks and acts like an 
optimist and believes that he is an optimist 
will deliver the goods. 


A NEW sect bases its philosophy on the 


unless you believe in your ability to 

get it, because, without self-confi- 
dence, you won’t try. But if you believe in 
yourself and you believe in the goods you 
sell, Hades won’t be able to keep you from 
success and Heaven won't try. DON’T BE 
A JEREMIAH. BE AN OPTIMUS. 


-— will never get anything worth while 


The Prudential 











Insurance Company of America 
Incorporated under the laws of the State of New Jersey: | 
Forrest F. Dryden, President ; 

Home Office, Newark, New Jersey 
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New York and Chicago, Th 


WEALTHY NEED LIFE INSURANCE 


Former Interview With John Wanamaker Brings Out Important Points 


AGENTS’ ATTENTION DRAWN TO 


VALUABLE SALES ARGUMENTS 


Enterprise of THE SPECTATOR More Than 20 Years Ago Still Provides Means of 
Selling Millions of Life Insurance 


Some thirty-three years ago THE SPECTATOR 
grt down to Philadelphia one of the famous 
daily newspaper correspondents of the day, 
Joseph Howard, Jr., to interview John Wana- 
maker regarding his opinion as to the value of 
fife insurance. As a wealthy and active business 
man Mr. Wanamaker had taken on his life at 
that time more than one and a half millions of 
life insurance, and he thereby made a record as 
being the first very rich man to recognize sub- 
stantially the benefits to be derived from life 
insurance to the extent of the policies which he 
had secured. Mr. Wanamaker realized that a 
man in active business, notwithstanding the pos- 
session of enormous resources, was liable 
through business troubles to draw heavily upon 
his estate, and determined, therefore, to have 
enough life insurance to more than provide for 
the needs of his wife and children in the event 
of his unexpected death. 

After the publication in THe Spectator of 
the interview obtained by Mr. Howard from 
Mr. Wanamalzer, which strongly endorsed the 
henefits of life insurance, a representative of 
Tue SPECTATOR took to Mr. Wanamaker a copy 
of this journal containing the article. Upon 
the former’s request, Mr. Wanamaker signed a 
letter to the following effect: 

You have my permission to publish my talk with 
Mr. Howard upon the subject of life assurance which 
appeared in the Anniversary Number of THe Specta- 
tor, and T shall be glad if the circulation of it should 
influence others to avail themselves of the benefits of 
life assurance. 

In the course of the interview given to Mr. 
Howard as a representative of THE SPECTATOR, 
Mr. Wanamaker detailed three reasons for 
carrying the amount of life insurance that he 
did. They were set down by the interviewer as 
follows: 

First: I am in the prime of life. 
examination shows and expert diagnosis deter- 
mines, I am in perfect condition physically, and 
am, therefore, a first-class risk. I am active in 
business, with every indication of continuing so. 
Ihave nothing to worry my mind, nothing dis- 
turbs my heart, and I am regarded as in perfect 
condition. I know that, as years roll on, my 
body is liable to give way here, there, perhaps 
everywhere; and later on, when I might perhaps 
desire insurance, for any reason, upon my life, 


So far as 


I couldn’t get it, because my physical condition 
would be an imperative bar and would preclude 
the possibility of an acceptance by any well- 
managed life insurance company. Therefore, 
while well, while prosperous, while in this 
superabundant condition, if I may say so, of 
health, I take time by the forelock, and in the 
day of prosperity prepare for the day of trial, 
whether it be mental, physical or financial. 
Second: I regard a policy in any of our old- 
established life assurance companies, with the 
assets they have as against their liabilities, and 
managed as they are to-day, as sound and sub- 
stantial an investment as the stock of your 
Chemical bank, with its assets and managed as 
it is to-day. A very careful study of the tables 
of life insurance convinced me long ago that in 
what are known as the “old-line” 
prudently managed and sagaciously conducted, 
there is no possibility, no existing chance of 


companies, 


failure. 

Therefore, because I consider it prudent, safe, 
desirable as an investment, I have put my money 
very largely into life insurance. 

Third: But there is another reason which 
may, to some, appear purely sentimental, but 
which I assure you is significantly practical, 
why I have taken this large amount of insur- 
In my way I take great pleasure in help- 
ing the poor and the needy. I believe that we 
are on this earth for a purpose, and my pur- 
pose, | believe, is to do good, and in a practical 
way to be what is called benevolent, philan- 
thropic, humane in all my intercourse with my 
fellow men. Now, by investing in life insurance 
for the benefit of my estate, payable either in 
my later years or at my death, I am enabled to 
do my good as I go along. It may be selfish 
for me to wish to see the fruits of the seed I 
sow. Possibly! If so, selfish let it be. I take 
great pleasure in being my own executor, so far 
as my benevolences go. If I were to spend my 
money lavishly, without thought of my estate 
and those who are to benefit by it after I die, 
none could gainsay my right, but I would not 
feel contented and satisfied. By the present 
plan I am enabled both to protect my estate and 
also to help my fellow men. 

It was disclosed, during the interview, that 
Mr. Wanamaker’s insurance was carried on 
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ance, 


both the endowment and ordinary life plans, he 
having perfect faith in both. The insurance is 
carried largely for the benefit of his estate, al- 
though some of the earlier insurance was taken 
out in the name of his wife. In view of the 
fact that Mr. Wanamaker was the largest single 
insurer living at that time, the insurance com- 
panies and agents of Philadelphia congratulated 
him on the occasion of his fiftieth birthday, 
which occurred on the eleventh of July, 1887. 
In reply to the letter, Mr. Wanamaker wrote 
as follows: 


Dear Sirs: I am pleased to have to-day your letter 
of congratulation, and thank you most sincerely for 
each kindly word of encouragement therein contained. 
I did not know it to be a fact, until your statement 
now before me, that I held the largest insurance on 
my life of anyone in the United States. Permit me to 
say that I should not have been so enriched but for the 
diligence of some of those whose autographs add to the 
pleasure of this anniversary day. 

There is a good proverb that says we must strike 
while the iron is hot, which might be amended wisely 
and well for insurance and other business by adding 
that there is such a thing as making the iron hot by 
striking. But for some of your judicious men who 
knew how to touch the iron bar of indifference, and 
work it up to the white heat of action, and hammer it 
out into contracts, I would be poorer to-day to just 
that extent that your good companies have written upon 
my life. I feel, therefore, that what you did in fixing 
my attention to life insurance was a positive and sub- 
stantial service to me, and I thank you to-day for it 
most sincerely. 

I beg to add my congratulations upon the manifest 
growth of your excellent companies, and the increas- 
ing wisdom of their management, not only at the top 
in the central offices, but among the men in the thick 
of the fight on the fields, and trust that your system 
of insurance will continue to improve in simplicity and 
safety until it shall be as much a settled principle of 
business for all prudent men to insure the property 
in their lives as it now is to insure the property in 
which they live. 

Since the time of this interview, Mr. Wana- 
maker has increased his life insurance to $3,- 
000,000. Throughout the exigencies of a long, 
active and aggressive business life, when at al- 
most any time a turn of fate might make or 
wipe away millions and leave Mr. Wanamaker’s 
estate embarrassed in case of his sudden death, 
this large amount of life insurance must have 
been a great consolation to him. The knowledge 
that the fate of his family was not entirely de- 
pendent upon his own continued success must 
have lightened many a dark hour for him, be- 
cause of his being engaged in the tremendous 
enterprises needing ample capital, which, accord- 
ing to the condition of the times, is sometimes 
hard to obtain even by wealthy men. It is evi- 
dent that there have been no regrets with Mr. 
Wanamaker because of his investments in life 
insurance, 

His son, Rodman Wanamaker, has taken out 








































































THE SPECTATOR 


LIFE INSURANCE SECTION 





Prompt Service 





The demand for an outlet for excess on Life Insurance 
Policies has been met by 


THE REINSURANCE LIFE COMPANY 
OF AMERICA 


DES MOINES, Iowa. 


REINSURANCE ONLY 


Full Coverage 

















$4,500,000 of life insurance, which stood as a 
record for some years, and has only recently 
been surpassed. One of the next largest in- 
surers is Pierre DuPont, who has $4,000,000 on 
his life. Among other men who carry large 
amounts of life insurance are Percy A. Rocke- 
feller, $3,000,000; J. P. Morgan, $2,500,000; H. 
P. Davidson, $2,500,000; B. E. Bensinger of 
Chicago, $2,500,000; Will H. Hays, former 
postmaster general of the United States, $2,000,- 
coo; Julius Rosenwald of Chicago, $2,000,000, 
and Joshua Cosdon of Baltimore, $2,000,000. 
These men are all national figures and of 
known wealth, but despite their present re- 
sources they have the vision to see the possibil- 
ity of future financial difficulties, and to provide 
certain means of support for their families. 





New York Life’s Stock Answers to Stock 
Questions 
My Wrre’s Peorpte Are WeELt-tT0o-Do 

Suppose you put this proposition up to your 
wife: “In the event of my death, which would 
you prefer, to be left independent, so that you 
could take care of yourself and the children, or 
to be left dependent on your relatives? Would 
she not say, “By all means arrange your affairs 
so that I shall be independent; it would be 
humiliating to ask my relatives to take care of 
me and your children”? 


I Owe Too Mucu, I Am Payinc on My House 

How would your wife make the payments if 
you were to die? Suppose the interest rate on 
the loan were increased from 6 per cent to 8 
per cent, couldn’t you manage to carry the in- 
debtedness? This 2 per cent would just about 
cover the premium of a life insurance policy. 
The least amount of insurance anyone should 
carry is the amount of his indebtedness. 


I Can Invest My Money Better 1N REAL 
EstATE oR IN My BUuSINESS 

By holding out a small margin of cash you 
can insure your investment. If you die before 
vou make good, your wife will then attain at 
one step all that you hoped for. If you live you 
will have doubly protected your old age. Mean- 
while, if you need money your policy will offer 
you a bigger percentage of loan than any of 
your real estate holdings and at an interest rate 
never over 6 per cent. Thousands have been 
saved by the loan privilege. It may save you. 





I Have No One DEPENDENT Uron ME 
Do you realize that before many years there 
will be someone, an old man, dependent upon 
you? That is yourself. 


I Spenp Every Cent I Earn 

If you wish to continue to do so there is noth- 
ing more to be said, but if you wish to save 
something against a rainy day, life insurance is 
the best possible way to do it. No man was 
ever known to put away $50 a year in a savings 
bank for twenty years, but there are tens of 
thousands who have kept up their regular annual 
payments to insurance companies, and have 
drawn out their money with the accumulated 
dividends at the end of the twenty years. 


I Am ArreApy Carryinc Lire INSURANCE 

Few people have ever taken the plain business 
precaution of figuring out how much life in- 
surance they need. The following questions 
thoughtfully answered will afford a convincing 
and common-sense solution: 
If you were called out of town for a 

few months, what is the least your 

family would require monthly for 

PSU SUD DORE is crosses ales cise aye oes $ —-- 
The minimum yearly income neces- 

sary would therefore be.......... $— 
Could your family get along with less 





if you were called away perma- 
nently? 
Wow much would your $ in- 
surance, invested at 6 per cent, pro- 
duce in yearly income?........... $ 
How much do your present invest- 
merits yield yearly? ....6ssecccsss $——_— 
Total yearly income now assured.... S—- -— 
Difference, being the deficit......... $— 


How much insurance do you need to 
make sp the demeit? <<. .<.0602:<.05% 


Would it bother you to pay your monthly bills 
if you were to lose your position? Old Gabriel 
is liable to stop your salary check at any time. 
If it would bother you to get along without it 
while you live, how would your family manage 
in event of your death? It makes a big differ- 
ence whether the head of the family is living or 
not—N. Y. Life Bulletin. 





The agent who had closed a big case and thought 
he had “nothing to do until tomorrow,” should real- 
ize that after a successful sale he is in the best possi- 
ble condition of mind to close another case.—Tlie 
Manhattan Life. 
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Thursday 


THE SUPERINTENDENT’S STORY 
Orphans’ Plight Brought Home to Him 
Need of Insurance Protection 
By Irvine Loep 

It was midnight. I was half asleep jn thy 
armchair on duty as the night superintendeny 
of the new orphan asylum. Suddenly | heard g 
piercing cry followed by a calling of “mama 
mama.” I rushed into the boy’s sleeping quar 
ters. There I found a little boy of about five 
sobbing as if his heart would break. I trieq t 
quiet him. The child was homesick. It seemed 
his father had recently died, penniless, forcing 
his mother, with younger children to support 
to send him to the asylum. It was his first night 
away from home. 

His story depressed me. I had two fitth 
boys of my own. I was wondering how I couij 
protect them. I discussed the matter with a 
friend of mine. He suggested that I buy a 
monthly income policy in some good life insy. 
ance company, so that if anything ever hap- 
pened my family would receive a monthly ip. 
come for life. 

[Copyright, 1922, by The Spectator Company, New 
York. 


this article, write to THE Specrta7or.] 


Companies and general agents desiring to ug 





The Insurance Advisor 

When you are ready to do without Doctors 
Surgeons, Dentists, Lawyers, Tailors, Archi. 
tects, etc., then, perhaps, but not before, can 
you afford to be without Your Insurance Ap 
visor, says a cleverly written leaflet issued by 
the Preferred Accident Insurance Company of 
New York. 





Mr. SUCCESSFUL 
LIFE INSURANCE AGENT 


Do you want to secure a General Agency 
for yourself? If so, read this; it is 


WORTH KNOWING 


A $5,000 policy in the United Life and 
Accident Insurance Company guarantees 
FIRST, that in case of death from any 
cause, $5,000, the face of the policy, will 
be paid. 

SECOND, that in case of death from any 
ACCIDENT, $10,000, or DOUBLE the 
face of the Policy, will be paid. 
THIRD, that in case of death from cer- 
tain SPECIFIED accidents, $15,000, or 
THREE TIMES the face of the Policy, 
will be paid. 

FOURTH, that in case of total disability 
as a result of accidental injury, the Com- 
pany will pay direct to the Insured at the 
rate of $50 PER WEEK, during such 
disability, but not to exceed 52 weeks, 
after which the weekly indemnity will be 
at the rate of $25 PER WEEK through- 
out the period of disability. Can Insur- 
ance do MORE? And WHY should 
any man be satisfied with a policy that 
would do less? 


Annual Premium, Ordinary 

MNEO estate oro iain create a $128 .05 
Twenty Payment Life... ... . .$167.10 
Twenty Year Endowment. . . .$235.10 


United Life and Accident Insurance Co. 
Home Office, United Life Bidg., Concord, N. H. 
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SOVIET INSURANCE 


That Is What It Would Be If The 
Critics Had Power 





WILD FINANCE 


to Buy Anything All You Need Are Bits 

of Paper Secured by What You Buy 

“There, this editorial in my insurance paper 
on ‘Communistic Finance’ hits the nail square 
on the head !” exclaimed the agent who gen- 
erally said little in the agency headquarters. 
“It calls attention to the wild suggestion for 
obtaining government land value by the issue 
of paper money, the money backed by the value 
of the lands. Also the editorial suggests that 
aplan might follow for obtaining public utilities 
in the same manner, perhaps including the life 
insurance companies of the country. In part the 
closing paragraph says, ‘Unless we are much 
mistaken, the people of the United States are 
not ready to go upon a socialistic basis, and we 
do not believe they ever will be.’ 

“Those are wise words,” continued the agent. 
“The fact is that the only even partially com- 
munistic idea that has ever been successful is 
good old life insurance. And even that is not 
communistic so far as the itself is 
concerned. There is nothing of the Soviet in 
the management of the companies. 

“The Sovict system is to turn over to the 
workers the management of all plants of every 
kind. That is, the locomotive engineers of a 
railroad are expected to take active part in the 
management, as are the switchmen and track 
laborers. 

“For a moment let us see how this idea would 
be extended to life companies. Here we have a 
business with a large number of clerks, agents 
and other helpers, with, at the top, able execu- 
tives who are there to control and direct. 


business 


A Soviet LirE Company 

“Suppose we had this crazy Soviet idea for a 
life insurance company. Suppose the medical 
department was not run by a skilled medical 
director but by the employees who met once a 
week and made all medical decisions. Crazy 
as the dream of a lunatic! With a medical de- 
partment run that way you'd never get any- 
where. Absolutely foolish to waste paper in 
chucking aside the crazy idea. 

“Suppose the actuary’s department was run 
not by the actuary but by a Soviet of the de- 
partment. Think of the discussions on the 
part of clerks who knew nothing of the scien- 
tiie end of the craft! 

“Suppose a Soviet of the agents and clerks 
and other employees, including the janitor. of 
the building and the window washers, ran the 
company! Put your imagination at work. 
Think how a meeting of delegates from all de- 
partments and from agencies would in one week 
80 disorganize the whole shebang that for a 
decade not the most able executives would ever 
get the thing straight again. That would be 
he Soviet idea as to a life insurance company. 

Americans are too clear-headed to ever 
take up with «sch notions. They found that out 
When Indians were sacking the early colonies, 
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rights. 





Central Ohio 
General Agency 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from 
those with clean records and with ability to 
handle such an agency. Address 


Exclusive, care of The Spectator 





and the first thing done was to select a captain. 
Thus even in loose governmental colony days 
rigorous discipline became the law. Thus, when 
things are at sixes and sevens during the Revo- 
lutionary War George Washington is given al- 
most a dictator’s powers over the continental 
forces. Thus, during the Civil War, Mr. Lin- 
coin has powers under his tall, old-fashioned 
hat that are like those of a Sultan of the Turks. 
Thus, when we lick Germany, Mr. Wilson is 
given powers most extraordinary. Thus, the 
president of an American railroad is the road’s 
autocrat. These things not because in America 
we have no liberty, but because the only way 
to have liberty is not to have it—a truism that 
the great of the earth have always understood. 
Anarchy, the French Revolution, is not liberty; 
it is the worst kind of slavery. Unless in gov- 
ernment you have power, you cannot be safe in 
your home, for even one night. Unless in a 
business concern you give power to the head, 
power and wisdom, and wisdom is useless unless 
with the power, even the woman who scrubs the 
floor cannot be certain she will receive her 
wage. 

“And in a life insurance office you must have 
wisdom at the top, and a kind of supreme power. 
There must be a head who will decide all 
doubtful questions, and there must be a sole 
head. Divided responsibility at the top will lead 
to chaos. 

“Teven in life insurance, the most successful 
co-operative idea the world has seen, the Soviet 
idea would destroy life insurance as surely as 
sulphuric acid poured into the works of a fine 
watch will destroy that watch. And govern- 
ment life insurance is based on the Soviet idea. 
If all contracts that a life insurance company 
issues must be discussed, if every detail of the 
intricate business must be referred back and 
forth to committees The 
American companies need no more supervision 
than they have. 


endless confusion! 





HaNpbs OFF 


“We want hands off!’ went on the agent who 
seldom talks. “We don’t want men who know as 
little of the management of a life company as 
a bricklayer knows of diamond cutting to tell 
the executives how to run the business. That’s 
the Soviet idea applied to life insurance. 


“In suggesting improvements for running life 
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companies, this is the age where ‘Men step in 
where angels fear to tread.’ Where an actuary, 
trained since boyhood in his technical tasks, 
educated in the difficult mathematics for his 
werk, with forty years of experience in his 
highly specialized work, where you have such an 
actuary, for the sake of business prudence don’t 
presume to tell that actuary how to calculate 
rates and dividends. 

“If I were on a fast express, I should be a 
fool if I pushed into the engine and took the 
throttle. If were a passenger in an aeroplane, 
and knew nothing of aeroplanes, what a fool I 
should be if I should club the driver on the 
head and grab the levers! If I were a passenger 
on a steamer and entered the chart house in a 
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storm and gave advice to the navigator, what, 
short of an idiot, would I be? 

“Now, I say,” continued the agent with great 
heat, “the first thing before you criticise a 
diamond cutter is to know something of diamond 
cutting. If you want to run an engine, take a 
course in steam engineering; if you want to 
navigate a steamer, spend some years at the art 
of navigation. And if your desire is to give 
advice to or criticise the management of life 
companies, for heaven’s sake study the subject 
so that you could pass at least the preliminary 
examination for entrance into an actuarial office. 
And don’t for the love your fellow-beings, don’t 
suggest that life insurance is a proper sphere 
for trying out the Soviet idea; and that is just 
what you do suggest when you assume, without 
proper knowledge of the business, that you can 
criticise its management.” 

Our friend, the generally silent agent, has 
lifted up his voice and has, in the words of the 
street, given us an earful. Life insurance is 
successful because it is based on a co-operative 
idea and because while being thus based it is 
managed on the business autocratic idea. You 
can go fishing in a crowd without a boss, you 
can go dining with a crowd without a boss, but 
when you fight Indians, when you go to war, 
when you run a factory, and particularly when 
vou run so technical a business as life insur- 
ance, you must have bosses, bosses who are 





Massachusetts Mutual Life 
Insurance Company 


Springfield Massachusetts 


Incorporated 1851 


A company which throughout 
the seventy years of its history 
has ever enjoyed—because of its 
square dealing toward all and its 
long record of low net cost—the 
good will of its policyholders, the 
confidence and esteem of the in- 
suring public, and the loyalty of 
its representatives. 


Joseph C. Behan, Supt. of Agencies 
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LIFE INSURANCE SECTION 
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H. G. Wells on Life Insurance 


It is only fair under existing economic 
conditions that at marriage a husband 
should insure his life in his wife’s inter- 
est, and I do not think it would be im- 
possible to bring our legal marriage con- 
tract into accordance with modern ideas 
in that matter. Certainly it should be 
legally imperative that at the birth of 
each child a new policy upon its father’s 
life, as the income getter, should begin. 
The latter provision at least should be a 
normal condition of marriage and one 
that a wife should have power to enforce 
when payments fall away. With such 
safeguards and under such conditions, 
marriage ceases to be haphazard depen- 
dence for a woman.—H. G. Wells, the 
author of Outlines of History. 











supreme so far as the problems of the business 
are concerned, 

And every man outside the business, and who 
knows little of its intricacies, who lets himself 
loose in criticism of the business is applying the 
But if you are 
studying the business honestly, and if you do 
have ideas that are of benefit, don’t hold your 
peace. Companies, insurance departments, off- 
cials, the insurance press welcomes honest and 
wise suggestions. But they scorn the Soviet 
idea, and they want no criticism that has as a 
hasis the desire of the critic to gain the public 
ear. 


Soviet idea to life insurance. 


National Life Secures Writ Against Super- 
intendent Hyde 
St. Louis, Mo., March 19.—Through an 
opinion filed in the Supreme Court a couple of 
days ago, the National Life Insurance Company 
of Montpelier, Vt., was granted a permanent 
writ of mandamus against Superintendent of 
Insurance Hyde to prevent him from forcing 
the company to pay a two per cent tax on 
$43,918 of dividends designated as participating 
dividends to policyholders for the year 1920. 
The court holds that the State department 
can only impose the tax on the premiums and 
that what is known as the participating divi- 
dends must be deducted from the two per cent 
tax imposed upon the premiums. 
The premiums of the company on its Missouri 
business for 1920 amounted to $417,325. The 
State department contended that the company 


Thursday 


owed $8346, while the deductions claims Would 
bring the total tax down to $7368. Two of the 
supreme judges dissented from the rulin 
opinion. The ruling will affect other life in. 
surance companies doing business in Missouri, 


1922 Should Be Best Year 
Vice-President James L. Howard of the 
Travelers Insurance Company of Hartford, in 
a message to the agents of that company, says 
that 1922 should be their biggest life insurance 
year, because— 
_The amendment of the Federal tax laws wil 
aid in the sale of business life insurance. 
The business forecasters last year were dis. 


agreeing on whether the business slump was 


over. This year they are disagreeing on whether 

the recovery will be gradual or rapid. 
3ankers, trust company officers and lawyers 

are more actively advocating the use of lif 


: ; < e 
insurance to meet inheritance taxes. 





A GENERAL AGENCY 
contract with a good life 
insurance company is a 
valuabie franchise, more 
valuable now than ever 
before. 


THE FRANKLIN LIFE 
is a GOOD life insurance 
company and has a few 
of these valuable fran- 
chises to bestow upon 
worthy men. 


Address 


HOME OFFICE 
Springfield, II. 














EDMUND P. MELSON, President 





ADDED AGENCY OPPORTUNITIES 


Advantageous agency contracts are open to men of established ability and integrity. Standard policy forms are now 
issued to male risks between the ages of 10 and 60 and to female risks between the ages of 15 and 60. 


The entering of extensive additional territory is contemplated during the current year. 


Continental Life Insurance Company 


St. Louis, Missouri 


J. DE WITT MILLS, Secretary 
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“OLD STUFF” 
Continuous Installment Policy 


By Gaytorp DAvIDSON 


Among other treasures —the treasures of your 
anit years—are some that you bring from 
fs place at times, that they may bring 
memory days when you fought hardest, per- 

tas, to this day when you fight hard as ever. 

{ have a few of these treasures, and one of 
them is a little coin. It is a coin of the Island 
of Jersey, one of the possessions of England. 

[won't tell you how many years ago it was, 
recause it doesn’t matter; but before a gather- 
ine of as bright, resourceful and heart-felt life 
igsurance men, the sainted William P. Stewart, 
ofbeloved memory, delivered a lecture upon the 
entinuous installment policy. I shall never 
forget that lecture. I don’t care how many life 
surance experts, masters of psychology or 
professors of schools of life insurance training 
il us about the wonderful virtues of the 
monthly income policy as applicable to-day, not 
one of them can equal in eloquence and force 
that lecture by wonderful Professor Stewart 
spon the policy that was divinely ordained by 
another immortal, Emory McClintock. 

Af! that has been said concerning this wonder 
policy in all the years that have passed since the 
days of Professor Stewart have added nothing 
new to the brilliancy of his illustration of that 
contract, or the strength and the power he 
placed behind his arguments. In that meeting 
Professor Stewart exhibited a number of the 
coins to which I refer. At the same time he 
tld a sweet little story of how he obtained 


your hiding 





Peoples 
Life 
Insurance 
Company 


Frankfort, Indiana 


$1,762,818.00 on Deposit with the 
Indiana Insurance Department 


$200,000.00 Surplus Protection to 
Policyholders 


$22,000,000.00 Insurance in force 
NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 


GUARANTEED SETTLEMENTS 


TERRITORY OPEN IN 
INDIANA, OHIO AND ILLINOIS 


A few top notch contracts to Insurance 
Producers with experience, character 
and ability. Address the Company 








es 





LIFE INSURANCE SECTION 
He was leaving the Island 
of Jersey on a Saturday for his return to 
[le had learned that the government 


possession of them. 


America. 
of that island had just issued a quantity of 
from the mint. 
was to secure a number of them to present to 
the agents of the Mutual Life Insurance Com- 
pany of New York, with which company he was 
connected as an official, in the capacity of in- 
structor of agents. A rule which had obtained 
as far back as anyone could remember was that 
the treasury of the Island of Jersey would not 
be open on Saturdays. Professor Stewart's first 
request that he be given some of these coins in 


these coins fresh His desire 


exchange for good American money was met 
with a kindly refusal, for the reason given. As 
Professor Stewart said to the assembled life 
men present, “Where there’s a will, there’s a 
way,” and to complete the story, the treasury 
was opened as a special favor to the representa- 
tive of the great American company. 

Five years later the quota makers of the 
Mutual Life of New York were again called 
to Chicago in an annual meeting, and to meet 
Professor Stewart. It was more like a love 
feast than a gathering of insurance men, and 
during another address by Professor Stewart 
on some constructive phase of life insurance 
salesmen he was almost carried off his feet 
when practically every man present presented 
him with the coin of the Island of Jersey, which 
they had carried with them as a talisman, each 
declaring that the story of the coin had “car- 
ried on” for them. 

“Yes,” you. say, “it-1s: old stuff?” 
nothing new under the sun. For a brief time, 
amidst the plague of influenza and the holo- 
caust of war, life insurance salesmanship seemed 
for a time to be life insurance “order-taking.” 
But the pendulum has swept back, as we knew 
it would, and life insurance salesmanship has re- 
sumed a normal status. They don’t come to 
your office, they don’t call you up over the 
’ doesn’t bring 


There is 


*phone. Your “psychic training’ 
you the eager applicant, check-book in one 
hand and pen in the other, reaching out to sign 
on the dotted line. 

It’s the same old story of “go after” them— 
and it will be, always. 

[Copyright, 1922, by The Spectator Company, New 
York. 
this article, please write to THE Spectator. ] 


Companies and general agents desiring to use 


Questions for Man Who Can’t Make Up 
Mind 
1. Do you suppose a man ever died fully in- 
sured whose widow lamented the fact that he 
had not invested his money in some other 
manner ? 


2. Do you suppose a man ever died without 





life insurance who did not regret—too late— 
negligence to provide for the future? 
3. Did you ever meet a man who was 


physically unable to take life insurance who did 
not wish he had insured years before? 

4. Did you ever hear of a widow that wished 
her husband had put his money in the bank in- 
stead of buying insurance? 

5. What would you think of one who would 
refuse to insure his house against fire, but in- 
stead put the premiums in the bank? 
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6. Do you believe there is anyone who would 
not insure if he knew death would come to him 
within five, ten or fifteen years? 

7. Do you know of any widow who has had 
to take her children out of school because her 
husband, during his lifetime, believed he had 
plenty of time to take out insurance? 

8 Did you ever hear an old man say he 
wished he had taken insurance in his younger 
days, so that the premiums would not have 
heen so high?—Field News. 

Forget Your Modesty 

Diffidence is not a hindrance in selling life 
insurance—it is an annoyance. 

few men when they first enter the selling 
ranks possess that personal poise which enables 
them to be at ease when soliciting business. 
Call it want of confidence, or lack of self-re- 
liance, modesty, bashfulness, apprehension—or 
what you will—it is a state of mind common to 
many. But it does not prevent sales. Else 
beginners would not become old-timers—they 
would be through before they started. 

And everyone knows that salesmen are in- 
creasing in numbers and becoming more efficient 
Especially life insurance salesmen! 

afflicted with a ingrown 
If you have gone before you have 
Diffidence may make 


every day. 
Are you 
modesty ? 
been similarly afflicted. 
your approach weak and the point of your en- 
tering wedge dull, but if you have the power 
it doesn’t matter—Detroit 


case of 


to drive it home, 
Life Bulletin. 


Mississippi State Inheritance Tax Held 
Defective 
Jackson, Miss., March 18.—It will be of 


considerable interest to life agents in Mississippi 
to know that the State inheritance tax law has 
been held defective by the Mississippi Supreme 
Court, in a decision handed down Monday, in- 
volving the estate of the late I. C. Enochs of 
Jackson, valued at something over half a million 
dollars. 

The Supreme Court did not pass upon the 
constitutionality of the law, but merely held 
that the 
cannot be enforced. 


A Difficult Prospect 
Sold by Letter 


The letter was written for P. F. Storrs, Manager 
Confederation Life Association of Canada at 
London, England. Mr. Storrs writes, “The after- 
noon I received your letters I sent several to pros- 
pects whom I had been drumming pretty hard 
without result. A reply came from one making 
an appointment. I called and secured his proposal 
for £15,000 ($75,000) at the very first interview.” 


statute as it exists is defective and 





You can open the way to real business—can create 
a keen realization of the value of adequate insur- 
ance and prepare the way for a personal call to 
close the application by letter. More than 400 
salesmen are using Hull’s sales creating letters 
for life, accident, partnership, automobile and fire 
business. An insurance company official writes 
“Am well pleased with the letters. Shall be able to 
make effective use of them.” You may have details 
of this letter plan on request—ask for folder 11A. 


WILLIAM S. HULL 
SRE ES REST 


Madison, Conn, 
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under our direct 
general agency 
contract. 


Our policies provide for: 


Double Indemnity 
Disability Benefits 
Reducing Premiums 


See the new low Rates. 


JOHN F. ROCHE, 
Vice-President 


The 
Manhattan Life 


Insurance Company 


66 Broadway, New York 





ORGANIZED 1850 













THE SPECTATOR 


LIFE INSURANCE SECTION 
SPEAKS AT NEW ORLEANS 


Dr. Franklin G. Wells of Equitable 
Life Gives Talk 








ADDRESSES TIMES-PICAYUNE 
EMPLOYEES 





Discusses Ravage Caused in United States 
by Disease 

New Orveans, La., March 18.—In an ad- 
dress before the employees of the New Orleans 
Times-Picayune, New Orleans, La., last week, 
Dr. Franklin G. Wells of the Equitable Life 
Assurance Society of New York made some 
surprising disclosures concerning disease and 
poverty in the United States. 

“Approximately 1,500,000 persons in this 
country are constantly ill with preventable dis- 
eases, and 8,000,000 men eighteen to forty-five 
years old are mentally subnormal. Most of our 
people,’ he said, “are born with good health, 
but they have but a short way to go before they 
are exposed without or within to some agency 
of destruction.” He further said: 

It is true that there are about 3,000,000 per- 
sons in the United States suffering from some 
form of sickness, of whom 1,109,000 are in the 
working or productive period of life, three- 
quarters being actual workers who must lose 
at least $700 a year, aggregating $550,000,000. 
The expense for medicine and supplies at least 
equals this amount, thus giving a total of illness 
of $1,100,000,000. 

The tremendous annual crime bill of America 
is due largely to disease and diseased conditions. 
One man on the job is worth two in the hospital. 


Skill 

The successful agent must not be industrious 
only: his industry must be well directed. To 
achieve marked success he must gain expert- 
ness. 

Some of the busiest people in the world ac- 
complish nothing worth while. 

The man who is always in a hurry is the 
one who has fallen behind and is trying to catch 
up. 

The man who earns his living by the sweat 
of his brow deserves commendation. But the 
perspiring man who is hot and disheveled be- 
cause he is overwhelmed with worry, and is 
rushing about without any intelligence or sys- 
tem, accomplishes nothing and obstructs those 
who are trying to do good work. 

The agent who says, “My success is due 
wholly to the fact that I work hard,” fails to 
give the real reason for his success. 

A man can work hard and fail. The man 
who succeeds must work hard. That goes with- 
out saying. But he must also work well. It’s 
the character of a man’s work that tells. It’s 
more a matter of quality than of quantity. 

Hence the agent who wishes to become a 
leader in his profession must have a thorough 
insurance education, and must become an expert 
salesman. 

A scrub-woman may be very industrious, but 
will that make her a great pianist? 

The college professor may be an excellent 
teacher, but will that make him an expert 
aviator? 
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A carpenter may work hard, but if he doesn’ 
know his trade, or if he lacks the right kind of 
tools, what value will his product haye? 

Now, the agent does his work with a very 
delicate instrument, and he must become y 
skillful in using it—From the Prosper 
Agent by William Alexander. 


ey 
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Mutual Life of Dallas Organizing 
Preliminary permit has been granted by the 
Texas State Department of Insurance and 
sanking to the Mutual Life Insurance Compy 
of Dallas, to do business in Texas, ; 








One of Illinois oldest and best 
companies. Organized 1897. 


Assets over $2,250,000. In- 
surance in force $103,000,000. 
Purely mutual. 


Full coverage contracts. Or- 
dinary Life — Instailment — 
Double Indemnity — Term — 
20-Pay Savings. 


The best for the policyholder 
and agent. 


Operating in 18 States. For 
territory write today 


AGENCY DEPARTMENT 








PROVIDERS LIFE 
ASSURANCE COMPANY 


Home Offices: 1530-32 N. Robey 
Street, Chicago, IIl. 


in its own building. Operating in 
the States of 

ILLINOIS, OHIO, INDIANA, 
MICHIGAN 


Liberal Agency and General Agency 
contracts offered to live wires if 
any of the above States. Commt- 
nicate with us. 
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March 23, 1922 


DR. F. L. HOFFMAN’S 
CHANGE 





will Join Babson Institute at 
Wellesley Hills May 1 





"RETAINS PRUDENTIAL CONNECTION 
will be Consulting Statistician of Newark 
Company and Dean of Babson Graduate 
School of Business Administration 
Dr. Frederick L. Hoffman, third vice-presi- 
ent and statistician of The Prudential Insur- 
ance Company, of Newark, has accepted an 
ofer from the Babson Institute to direct, as 
dean, the Graduate School of Business Admin- 
istration which it is proposed to establish in a 
gries of buildings, of which the first will be 
ready by next fall. Dr. Hoffman will, there- 
fore, in the future divide his interests between 
his educational duties and the Prudential, with 
which he retains the position of consulting 





statistician. 

Dr. Hoffman has been for many years a con- 
tributor to THE Specrator, and he is expected 
to contintie his annual contributions on suicide 
and homicide, etc., which have become national 
sources of important information. Dr. Hoffman 
has lectured at Yale, Harvard, the University 
of Pennsylvania, the University of Wisconsin, 
the University of California, the Mayo Clinic, 
etc. In 1901 he represented The Prudential at 
the London International Tuberculosis Congress : 
in 1906 at the International Actuarial 
Congress; in 1909 at the Paris International 
Statistical Congress; in I9t2 at the London In- 
ternational Congress on Eugenics. In 1911 the 
Tulane University of Louisiana conferred upon 
him the honorary degree of LL.D. He is the 
author of contributions to insurance, 
economics and medical science, being best 
known by his “Race Traits and Tendencies of 
the American Negro” 1896), the “History of 
The Prudential” (19c0), Insurance Science and 
Economics (1911), and “The Mortality from 
Cancer Throughout the World” (1915). 

Dr. Hoffman only recently returned from a 
seven months’ trip across South America, for 
the purpose of a scientic inquiry into problems 
of tropical mortality and their relation to in- 
surance. As yet, however, no publicity has been 
given to the results of his investigations and ex- 
periences in the tropical wilderness of Peru, 
Bolivia and Brazil. It is anticipated that his 
teports, when available, will make interesting 
reading and contradict many of the exaggerated 
and fanciful accounts of life in the regions 
Visited. 

In his new position, Dr. Hoffman will give 
furtherance to his views on practical business 
education, emphasis being placed upon the de- 
velopment of business character and of modern 
industry, conceived as efficient social service, 
rather than as a mere means of wealth-gather- 
Ing or personal The teaching methods will 
be highly individualized to fit promising young 
men for the more adequate discharge of execu- 
live responsibilities in the conduct of large 
Corporate undertakings. As far as consistent, 


3erlin 


many 


use 


however, with his new duties, Dr. Hoffman’s 


THE SEC TATION 


LIFE INSURANCE SECTION 


services in a consulting capacity will remain 
available to the government, insurance compa- 
nies and other business, labor, and voluntary 
health and welfare promoting agencies. 

Dr. Hoffman was one of the founders of the 
tuberculosis movement, the movement for first- 
aid in industry, the Society for the Control of 
the National Committee on Malaria 
Iradication, etc. He has been president of the 
American Statistical Association and vice-presi- 
dent of the National Tuberculosis Association. 
He is secretary of Section K on social and 
economic science of the American Association 
for the Advancement of Science, and a member 
of the executive committee on the National 
Civic Federation. He is a Fellow of the Amer- 
ican Statistical Association and the 
Statistical Society, the Royal Society of Arts, 
the Royal and Anthropological Institute, the 


Cancer, 


Royal 


Roval Sanitary Institute, the Royal Institute 
ot Public Health, the Casualty, Statistical and 
Actuarial Society of America, and a member of 
the American Meterological Association and 
Associate Fellow of the American Medical As- 
sociation, as well as an honory member of the 
Swiss Actuarial Society, ete. 
Dr. Hoffman expects to take up his new duties 
at Wellesley Hills on May 1. 
National Fidelity Life’s Favorable 
Experience 
he statement 





National 
Sioux 


In scanning t of the 
lidelity Life Insurance Company, of 
City, Ia., it is learned that the company had a 
most favorable mortality experience last year, 
the actual death losses incurred having been 
but 35 per cent of the expected or tabular 
amount. The company also was able to increase 
the average rate of interest earned on its assets, 
and recorded an increase in its assets of over 
35,000. In addition to the sum of $1,152,273 
admitted assets, the company holds $37,525 
Its sur- 


» bO 


¢ 
ot 
of resources reported as well secured. 
plus as to policyholders was, on January JI, 
1922, $176,897, while its policy reserve was 
$816,634. 

At the close of last year the company had 
$15,051,037 of paid-for life insurance in force, 
with accidental death benefits in addition 
amounting to $11,255,397, making total coverage 
in force $26,307,054. <A feature of the 
company’s business last year was that of pro- 
viding regular insurance policies, with full pro- 
tection from date of issue, on boys of ten years 
of age and up. The National Fidelity Life 
operates in Iowa, Illinois, Minnesota, South 
Dakota, Nebraska, Oklahoma, and Texas, and 
issues policies that serve every need for insur- 


new 


ance. — 
Prudential Announces Sale of Bank Stocks 
The holdings of the Prudential Insurance 


Company of America in the Fidelity Union 
Trust Company of Newark were sold last week 
to Julius S. Ripple. These holdings amounted 
to 20 per cent of the stock. 

Forrest F. Dryden, president of the Pruden- 
tiai, who has been a director of the trust com- 
pany, resigned and his resignation was accepted 
at the board meeting this week. Ill health 
yas given as the reason for his resignation. 


23 


LIGHT IN MISSISSIPPI 


Fire, Life and Casualty Situation 
Clearing 


A. J. BROWNING SUITS DISMISSED 


State Likely to be Made Safe for Fire 
Companies in Future 


(Special Dispatch to THe Spectator) 


Jackson, Miss., March 20.—The insurance 
situation, both fire, life and miscellaneous, has 
cleared up remarkably in Mississippi during the 
past week. 

The suits against the life, casualty, indemnity 
and miscellaneous companies were dismissed at 
Collins last Thursday by Chancellor Russell, 
upon a motion of the attorneys for the defense, 
District Attorney Browning failing to appear 
in court when the cases were called. 

Under the abatement bill recently passed by 
the legislature and which is now a law, com- 
panies will have nothing to fear from district 
attorneys in Mississippi in the future. Only 
the attorney general can institute such actions 
as those brought by Mr. Browning. 

The anti-compact suit against the fire com- 
panies has been set for argument by the Mis- 
sissippi Supreme Court, before which tribunal 
it is pending, June 14; in the meantime, further 
developments in this litigation are unlikely. 

With a rating bureau bill having been passed 
by each branch of the State Legislature, and a 
majority of sentiment in favor of the enactment 
of such a law, it seems likely that Mississippi 
will have on her law books, before adjournment 
of the present legislature, a statute which will 
make it safe for fire companies to operate in 
this State in the future without molestation. 


Association to Announce 
Departure 

Asa result of the rumors afoot regarding the 
meeting of the board of trustees of the National 
Association of Life Underwriters held Wednes- 
day, March 15, Everett M. Ensign, executive 
secretary of the association, made the following 
statement when interviewed at his office: 


I cannot deny that the board of trustees did 
consider and is considering a proposition of im- 
mense importance. A full and complete an- 
nouncement will be made at the earliest oppor- 
tunity. 


National 


Guardian Life Annual Meeting Set 

The Guardian Life Insurance Company of 
America will hold its annual convention at the 
King Edward hotel, Toronto, August 17, 18 
and Io. 

The selection of Toronto as the convention 
city was prompted primarily by the fact that 
the National Association of Life Underwriters 
holds its annual convention in that city during 
the following week, August 22-24. 


Death of J. T. Sullivan 
Joseph T. Sullivan, of the old Philadelphia 
agency firm of Creth & Sullivan, died on Tues- 
day. His decease will be mourned by a host of 
friends in the insurance business. 
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Purchases Insurance Department of Pine 


Bluff Bank We are satisfactorily handling 
Prine Buiurr, Arx., March 18.—The insurance 


department of the Cotton Belt Savings and rR E; I PR] ey, U Fe A NJ Cc 

Trust Company of this city has been sold to E 
Taylor & Company, one of the largest insurance a 
firms in this part of the State. The considera- for a number of American Life Companies. 4 








tion has not been made public, but it is under- You will appreciate our quick decision and prompt service in your cages! 
stood to have been large. ‘S, 


Pinchback Taylor, head of the Taylor insur- 
ance firm, is one of the best-known insurance 
inen in the South, being at present president of 
the Arkansas Association of Insurance Agents. 


} ec oe who has ine with _ insurance THE ONTARIO EQUITABLE LIFE & ACCIDENT 
department of the Cotton Belt bank, will now INSURANCE COMPANY 


be with Taylor & Company. Harvey Hogg, 4 
who has had charge of the insurance department Head Office, Waterloo, Ontario. S. C. Tweed, President, 
of the bank for fifteen years, will devote all of d 
his time to the bank. 


Reinsurance on the yearly Renewable Term plan, or for substandard 
risks on the Coinsurance basis. Our decision given by wire on day of receipt gf 
your papers. ; 








proximately eight thousand members carrying National Savings of Wichita to Begin 
health and accident business chiefly and it is Topeka, Kan., March 20—The Nati 
Occidental Mutual May Be Reinsured asserted that the business is of exceptional Savings Life Insurance Company of Wichital 
Topeka, Kan., March 20.—The Occidental quality and ought to prove profitable to any filed its preliminary statement with the Kam 
Mutual Benefit Association of Salina may be — preperly managed company. insurance department and has asked for a cegl 
re-insured in the next few days. Bids for the — cate to begin business. The company wag) 
business of the Occidental have been received by Finds Rural Conditions Improved corporated several months ago and has i 
the receiver from four different fraternal or as- Secretary James J. Parks of the Missouri completing its plans. It will sell stock ands 
sessment societies and each of these bids is now State Life, St. Louis, who has just returned surance under the same contracts. W. € 
being checked up to determine which is the most from a trip through the rural districts of Iowa man of the Coleman Lamp Company 4 r 
attractive for the protection of the policyholders and Missouri, and who also recently visited the twenty-five well known business men of Wich 
of the Occidental. The Kansas society was put South, says that the farmer is feeling better. are interested in the company. 
into the hands of a receiver by the State insur- “Prices,” says Mr. Parks, “seems to have 
ance department following an examination reached bottom and are starting up again.” 
which showed the officers had impaired their .\ccording to Secretary Parks, the recent sharp “The Sun” is the title of a new insu 
reserves and had improperly transferred funds advances in the price of grain has helped greatly journal issued from Durham, N. C,, by negq 
from ene fund to another. The society had ap- to create optimism in agricultural regions. in the interest of insurance companies, 
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Vi FRICAN VALUABLE LEADS 


The Guardian Agent never needs to. 
worry about finding prospects. ‘ 











sank UUTTUUOOUATIOUUEOUOTOUETONESOOOOOTUOOTIVEQOOOOOONOOOND 


Through its PROSPECT BUREAU the 
Company obtains inquiries from inter- 
ested prospects. These valuable leads 
help the agent do a bigger and better 
business. 


For full information regarding the ad= 


Insurance Co vantages of representing the Guardian, 


address 


T > SC 
INDIANAPOLIS, IND. scoala GEO. L. HUNT, 


Vice-President Supt. of Agenciés | 


4 


ase The Guardian Life Insurance Company 
OF AMERICA 


HERBERT M. WOOLLEN Established 1860 under the Laws of the State of New York | 


PRESIDENT } ‘ 
Home Office 50 Union Square, New York 
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Western Mutual Life Association 
g correspondent recently asked Tue Specra- 
45 to the classification of the Western Mu- 
wal Life Association of Los Angeles, Cal., or- 
Sred in 1886, and which maintains a legal 
u , 
Serve on the American [Experience 3! per 
nt basis. We quote from the literature of the 
sociation : 
"Jn 1917, when it was discovered that its rates 
bere inadequate to fulfil all its obligations, they 
were adjusted on an absolutely correct actuarial 
bncic and the association became a legal reserve 
Seurance association, if not in name in fact and 
sarpose. Influenza and the war has not shaken 
stability and solvency. It makes no differ- 
ince under what laws a scientific company op- 
Srtes. Economy of management and adequate 
“estes should be the passport for public approval. 


The insurance law of California requires a 
reserve, old-line life insurance company 
It appears that the 


have a capital stock. 
Association, although 


Western Mutual Life 
“maintaining a legal reserve, is classified as a 
Hraternal association, because of a section in 
“he fraternal law providing for this classifica- 
tion, the association limiting its business to 
“members of the Masonic fraternity. 
' The statement presented at the association's 
“hhirty-sixth annual meeting showed continued 
progress during the past year. The associa- 
tion now has $23,234,000 of insurance in force 
hand has steadily increased its sphere of useful- 
mess from year to year, for many years. It re- 
Peeived $414,963 of premiums and paid $266,525 
Mor death claims in 1921, and closed the year 
Pwith $1,048,237 of assets. Against these were 
Pthe policy reserve of $465,883, and reported 
losses of $48,000, leaving a surplus of $534,354. 
A. B. Taylor is president of the Western 
‘Mutual Life Association, and G. F. Stevenson 
Wis its secretary and general manager. 


Fine Gains of Central Life of Illinois 

» last year the Central Life Insurance Com- 
pany of Illinois, located at Ottawa, made very 
| Mtisfactory gains all along the line. Among 
| the advances made in 1921 were the following: 
Hin insurance in force, $3,271,308; in admitted 
P assets, $695,605; in policy reserve, $578,169; in 
| surplus to policyholders, $20,153; in premium 
"income, $23,287, and in interest and rents, $44,- 
696. The company had a premium income last 
| year of $1,106,750, and closed the year 1921 with 
$9326,332 of insurance in force. Its admitted 
p assets, January 1, 1922, were $4,100,729, this 
Sim including nearly $3,000,000 of mortgage 
Ploans on real estate. The company’s statement 
Shows no death losses due, reported or in proc- 
P&S of adjustment, and its policy reserve was 
£93210,782, while its surplus as to policyholders 
p Was $yor,215. The Central Life operates not 
only in Illinois, but also in Towa, South Dakota, 
Missouri, Minnesota, Nebraska, Michigan, Kan- 
9% and Texas, and its record of insurance in 
orce shows steady increases from year to year 
Hor many years past. The officers of this 
‘Progressive company are: President, H. W. 
Jobson ; vice-presidents, W. F. Weese and 
Mharles Nadler; secretary, S. B. Bradford. 


CELEBRATES 70TH 
BIRTHDAY 


Haley Fiske Given Party By 
Associates 


CAKE REQUIRED TWO MEN TO CARRY 
Head of Metropolitan Life is Agreeably 
Surprised—Mrs Fiske Present Also 
President Haley Fiske of the Metropolitan 
Life Insurance Company was given a pleasant 
little surprise party by the Veterans Associa- 
occasion of his 


tion of the company on the 


PRESIDENT HaALey Fiske 
The 


Veterans’ Association is composed of the men 


7oth birthday, which occurred last Friday. 


at the home office who have served the com- 
pany for more than twenty years, of whom there 
are more than 700. Quietly gathering in the 
assembly hall, these men induced Mr. Fiske to 
join with them. They had already procured the 
presence of Mrs. Fiske. The affair was a com- 
plete surprise. 

George H. Gaston, second vice-president of 


Life Insurance 








the Metropolitan, who is president of the Vet- 
erans’ Association, then presented to President 
and Mrs. Fiske two antique silver vases which 
had especially procured. Mr. Gaston 
felicitated the president upon the occasion and 
the recent announcement of the unprecedented 
progress of the past year, to all of which Mr. 
liske fittingly replied. 

The arrival of an enormous birthday cake 
broke off the more serious portion of the cere- 
monies. The cake, with seven candles, was so 
large as to require two men to bring it into 
the room. [Everyone present was served with 
tea and a piece of the cake, which was large 


been 


enough for all. 





REINSURANCE ONLY 


AMERICAN LIFE 
REINSURANCE 
COMPANY 


OFFICES 


DALLAS 
1000 Main St. 


CHICAGO 
29 S. La Salle St. 


PROMPT SERVICE 
from 


BOTH OFFICES 





MAXIMUM SECURITY 
to 
TREATY HOLDERS 


A. C. BicGsR, PRESIDENT 
Frep. D. STRUDELL, SECRETARY 











first two contract years. 





OHIO , INDIANA AND ILLINOIS 


THE VOLUNTEER STATE LIFE INSURANCE COMPANY, of 
Chattanooga, Tennessee, intends to enter these states. 

This announcement is not addressed to satisfied 
representatives of other Companies, but to experienced, 
successful life insurance solicitors, who wish to 
obtain General Agency Contracts. 

If your character is above reproach, and you 
have paid for a minimum of $200,000 annually for the 
last three years, and are ambitious to own and operate 
a General Agency, ——Write us, giving full particulars. 

Liberal financial assistance extended during the 


-Minor Morton, Vice President and Agency Manager 
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SOME EQUITABLE FACTS 


The Equitable has faithfully served the public for over sixty-two years. 
It is one of the largest and strongest financial organizations in the world. 


It is a great human welfare institution with a membership of nearly a million 
thrifty, far-sighted persons banded together for mutual protection, whose 
combined insurance aggregates $2,817,970,732. 


Its assets are safely and profitably invested, and its large Surplus Reserves 
guarantee its stability regardless of financial conditions. 

It paid to Policyholders and Beneficiairies $83,678,764 in 1921. Its Total 
Payments to Policyholders and beneficiairies since organization total 
$1,458,653,991. 

In 1921 it paid 8,919 Domestic Death claims. Of these, 8,804 (or 98.7% 
were paid within one day after receipt of due proof of death. 

Its Mortality Rate for the year 1921 was the lowest in the history of the 
Society. 

Its Refunds (Dividends) to Policyholdersin 1921 were $18,745,639, and it has 
set aside $26,148,772 to pay the Refunds due in 1922. 


It was the first company to make policies incontestable after one year. 


It was the first company to demonstrate that a policy could be paid as promptly 
as a bank draft. 


It was the first company to insure large numbers of employes in a body on 
the Group Insurance plan, with scientific medical inspection substituted for 
personal medical examination. 


It has devised the Home Purchase Plan of insurance whereby a man of moder- 
ate means can own his own home and pay for it conveniently whether he lives 
or dies. 


It has developed a programme for the education and training of its agents in 
the principles of life insurance and in modern salesmanship. 


It maintains at its Home Office an Inheritance Tax and Business Insurance 
Bureau for the benefit of the insuring public. 


Its policies are liberal, clear and comprehensive, readily adaptable to the 
diversified needs of the insuring public. 


THE EQUITABLE 


LIFE ASSURANCE SOCIETY 
OF THE UNITED STATES 
— Broadway, New York 

. A. DAY, President 
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BOSTON SALES CONGRESS 


More Than 1800 Attend Bay State 
Gathering 


MANY EXCELLENT SPEAKERS 


Afternoon Devoted to 15-Minute Discus- 
sions Led by C. C. Gilman 

Boston, Mass., March 21.—More than 1800 
life insurance men and from all 
parts of New England gathered in this city 
last week to attend the second anual sales con- 
gress under the auspices of the Boston Life 
Underwriters Association. Morning and after- 
noon sessions were followed by a banquet at 
Ford Hall in the evening. 

John L. Shuff, president of the National Life 
Underwriters, opened the day’s program in the 
morning and was given a rousing reception 
when introduced by Franklin W. Ganse, presi- 
dent of the Boston Life Underwriters, who pre- 
sided. Mr. Shuff was followed by James E. 
Kavanagh, vice-president of the Metropolitan 
Life of New York, who spoke on “Getting Sig- 
natures to Applications,” and by George C. 
Smith, a former president of the Boston Cham- 
ber of Commerce. 

The afternoon session was given over to a 
series of 15-minute discussions on insurance 
problems led by Charles C. Gilman, Harry N. 
Haven, Robert W. Moore, Jr., Alex M. Ham- 
mer, Edward I. Brown, Paul F. Clark, Merle 
G. Summers, Harry H. Kay, Charles W. Gam- 
mons, George S. Ellis, of the Maine Under- 
writers Association, and George W. Doggett. 

The speakers at the banquet, besides Presi- 
dent Shuff, were Rev. Dr. Ashley Day Leavitt 
of Brookline, Attorney Gen. J. Weston Allen 
and District Attorney Thomas C. O’Brien. 


women 


EXAMINE MISSISSIPPI DEPARTMENT 


Committee Looking Into Commissioner 
Henry’s Books 

The special committee appointed to investi- 
gate the Mississippi Insurance Department got 
down to work last Wednesday, and a mass of 
records was gone over during the week, and 
much dreary testimony heard from expert ac- 
countants who had been employed by both sides. 
For the sake of convenience, the open meet- 
ings of the committee were held in the Insur- 
ance Department, Commissioner Henry stating 
that the members of the committee were wel- 
come to his office. 

Among the witnesses heard were Stokes V. 
Robertson, State revenue agent, who is sueing 
Mr. Henry for the recovery of alleged short- 
age, his deputies, Messrs. Ross and Davis, and 
Lewis E, Crook, certified public accountant, who 
examined the department in behalf of Mr. 
Henry and his bonding company. 

Mr. Robertson stated that the checking of the 
department was first commenced with refer- 
fice to taxes due from insurance companies, 
the data being desired in connection with the 
anti-trust suit against the fire companies; that 
it was also desired to find what insurance com- 
Panies had not made payment to the State. 
While his deputies were thus engaged, said Mr. 
Robertson, it appeared to them that the depart- 





ment had failed to pay over to the State treas- 
ury certain funds in its possession, and that he 


directed that a careful audit be made of the 
department from the last half of 1918 up to 
the present time. The result formed the basis 
of his demand on Mr. Henry for nearly $40,000, 
and for the suit he recently filed against Mr. 
Henry, by which he seeks to recover the un- 
paid portion of that amount, which he insists 
Mr. Henry owes the State. 

Lewis E. Crook, the auditor employed by Mr. 
Ilenry, asserted that the Insurance Department 
had paid over to the treasury all of the money 
due except that which was tendered, and which 
the department refused to accept, but instructed 
be paid into the court. He declared that the 
claims made by Mr. Henry in his reply to Mr. 
Ktussell were correct. 

The committee had adjourned Saturday, and 
it will be some time next week before any fur- 
ther testimony is heard, or before a report is 
made. Mr. Henry expressed himself as en- 
tirely satisfied by the testimony of Mr. Crook. 


Successful Agent Fair to Competitors 

“What are your methods in soliciting?” was 
asked of a whose _ business 
grows steadily month by month. “Well,” said 
he, “it is hardly a method, but I follow one or 
I never allow myself 


successful agent 


two lines pretty closely. 
to get into any arguments over a competing 
contract of any reputable company. I say, ‘It’s 
a very good contract, the agent selling it is a 
very pleasant and agreeable man, the company 
an excellent one, but you know the company I 
represent and I don’t have to tell you about it. 
Here is the contract; I want you to compare 
them yourself, but I want you to examine them 
without my pointing out any inferiority in the 
other company’s goods. Anything you do not 
clearly understand as regards my own policy I 
shall be glad to explain.’ 

“T believe this line is very certain to land 
most business men; it does not take up a lot of 
their time and mine; it does not imply that the 
man solicited wants to begin a kindergarten 
education with me as a teacher. My fair atti- 
tude toward the other company and its policy 
inspires my prospect with confidence in my 
representation of what I am selling him.” 

—Field News. 


Watch 

1. Watch your Words. Be careful of your 
language. Cultivate a pleasant, easy manner 
of speaking. Don’t talk your prospect to death. 
Acquire a large vocabulary, and above all keep 
interest alive by the watch you place on your 
words. 

2. Watch your Actions. 
yet not overbearing. Be pleasant and diplomatic 
and yet not “smooth” and guileful. Be courteous 
but not servile. Above all, be tactful and alert. 

3. Watch your Time. Guard each precious 
moment. Make every call as effective as you 
can. Don’t let one successful piece of business 
dull your ambition for more. The successful 
merchant does not close his doors following a 
See as many 
Avoid lost motion and 


3e dignified and 


day or two of good business. 
people daily as possible. 
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schedule your work in order to be as efficient 
as possible. 

4. Watch your Company. Be active in all 
the interests of the company, which does a lot 
of preliminary work to make the actual writing 
of the business easier. Capitalize upon all the 
helps. Read the Bulletins thoroughly and regu- 
larly. Remember also. that your company is 
judged by the impression that you make. Act 
sc that no word or deed of yours will serve to 
discredit the company in which you make your 
livelihood. 

5. Watch your Heart. The writing of in- 
surance is not a cold, disinterested occupation. 
It is alive, a vital necessity to the community 
and a source of immense satisfaction to you. 
The agent should always feel that he is a 
definite factor for the promotion of well being, 
and an element for untold common good.—De- 
troit Life Bulletin. 


Three Classes 

Tt is said there are three classes of people in 
whom life insurance salesmen are deeply in- 
terested: First, the Neglected; second, the Re- 
jected; third, the Protected. The neglected 
cover a wide field; among these unfortunates 
are neglected families, neglected mothers, wives, 
widows, daughters and sons. These are neg- 
lected prospects for life insurance, many ap- 
parently overlooked by the non-enterprising 
agent. The United States has a population of 
Over 100,000,000. Perhaps 20,000,000 have ap- 
Dlied for life insurance, out of which number 
approximately 2,000,000 have been rejected. 
This calculation leaves 80,000,000 uninsured. 
Some field for the life insurance salesmen, even 
in hard times! There are endowments for 
children, old age benefits for the adult, business 
insurance, straight protection for the home, and 
a multitude of other contracts which the wide- 
awake agent can use to offset the loss of easy 
business incident to good times.—Detroit Life 
3ulletin. 


Heads Mill and Elevator Fieldmens 
Association 

INDIANAPOLIS, INp., March 21.—Gleason 
Allen, of Chicago, was elected president of the 
Mill and Elevator Fieldmens Association last 
the fifteenth annual meeting which closed last 
Saturday at Indianapolis. Other officers 
elected were: F. F. Burroughs, Kansas City, 
vice-president; Harry Lee, Chicago, secretary; 
C. D. Kellenberger, Walton, IIl., treasurer; 
Victor Johnson, Chicago, chairman of the ex- 
ecutive committee. Other members of the execu- 
tive committee are Eugene Arms and R. W. 
Sutherland, of Chicago. 

The meeting was declared to be the most 
successful in the history of the association. It 
was planned by C. B. Sinex, of Indianapolis, 
retiring chairman of the executive committee. 
The next meeting will be held in Chicago some 
time next March. 


—William M. Anderson, who for the past three 
years has been connected with the Northwestern Mu- 
tual Life, Milwaukee, at Bloomington, IIl., has been 
appointed district manager of the Pacific Mutual Life 
for two counties under the James W. Ross Agency of 
Peoria, Iil. 
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NATIONAL FIDELITY LIFE INSURANCE COMPANY 


STATEMENT JANUARY “1, 1922 


ASSETS 


RINNE AS Do oye cs vidoe, ae 
First Mortgage Loans on Real Estate. 
BACH ION PONCICS... .. 0.0.0 ccc cee . SMI Saghateanenetees 
Liberty and Municipal Bonds....... ‘ 
Cash in Banks and Office.......... : 69,216.48 
Interest Due and Accrued......... 22,056.36 
Premiums Uncollected and Deferred. 57,638.64 
OO. en ee ; 52a etre seater aes 81.08 


$95,656.82 
747,828.91 
149,859.05 

11,936.13 





Admitted Assets. .. 2... ikki cw ewes LT ee et ee $1,152,273.47 


RECAPITULATION 


In the following important respects the record of 1921 is pleasing to all 
friends of NATIONAL FIDELITY: A gain in assets of over $235,000; a 
very iow death rate, being but 35% of the expected or tabular amount; an 
increase in the rate of interest earned on assets. These are among the factors 
that influence most strongly the SUCCESS of a life insurance company. 

Assets consist of prime first mortgage loans secured by real estate in 
EVERY CASE conservatively valued at more than DOUBLE the amount 
of the loan, Liberty and Municipal Bonds. 

Assets worth 100 cents on the dollar, well secured, but NOT included in 
admitted assets shown above, amount to $37,525.00 

Paid-for Life business in force $15,051,657.00 and Accidental Death Ben- 
efits in addition amounting to $11,255,397.00, total covezage, $26,307 ,054.00. 


NATIONAL 


RALPH H. RICE, President 


LIABILITIES 

PCE PROSE CON OCICS Ss a o.go-s Ss ack ca ie Reo a Rha $815,634.22 
Present Value Total Disability Claims Incurred............ 6,568.26 
Death Claims: Awaitine Proots:...3 5 65s os kc 0b obs ware 08 : 1,500.00 
SE RS oss om ons vo oso 10 aod Cn eles aes 7,308.33 
Special Funds and Interest held for Policyholders.......... 131,159.20 
ORES DENIES. ecco core 4:55 wns FR ae meee See ed SE Eke 13,206.48 
MEDS CO POUCKHOIGEES «<5 62.4)0. 5 ce hos woe ceed wurtiea sce 176,896.98 

PENRGA Sen ocite coat iats aiaIOT ke HEE ee ee $1,152,273.47 


JUNIOR DEPARTMENT 


In 1921 NATIONAL FIDELITY upheld its record for PIONEERING 
in new fields of real service to policyholders and agents by giving complete 
man’s size policies with FULL protection from date of issue to boys of ten 
years and up. Clients and agents are quick to appreciate the EDUCA- 
TIONAL and PRACTICAL value of such a definite THRIFT program for 
young people. 

We operate in Iowa, Illinois, Minnesota, South Dakota, Nebraska, Okla- 
homa and Texas. There are one or more opportunities for real money- 
making District and General Agency connections in each of these states. 

Policy contracts that FIT and SERVE every insurance NEED. Active 
Home Office cooperation in securing and following up prospects. Practical 
training and selling education, adding definitely to your ability to sell and to 
LEARN. NATIONAL FIDELITY agents are assured of all these things. 


FIDELITY LIFE 


Sioux City, lowa 





Thursday 














Deposited with the State of Indiana for the Sole 
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INSURANCE COMPANY 


INDIANAPOLIS 


MORE THAN 


TWENTY-ONE MILLION 
' DOLLARS IN SECURITIES 


Protection of Policyholders 





CONSERVATIVE 


The Growth of Oak 
The Solidity of Granite 





On Agency Matters Address, 
CHARLES F. COFFIN, Vice-President 
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** Life Insurance and 


—How To Sell It’ 


ERE’S A BOOK “chock full’ of the 

newest there is in life insurance salesman- 
ship—the actual methods; plans; suggestions; 
money making, sales-producing ideas of the 
most successful salesmen. As interesting as 
it is helpful. Not the theory of one man but 
the compilation of experiences of nearly a 
hundred star producers. They tell you how 
they do it. Get this book of good things. 





ABSORBING AND INTERESTING 
$1.00 postpaid 


The Insurance Field Co. 
Incorporated 
Box 617 Louisville, Ky. 
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PROPERTY DAMAGE CUT 


Rate Reduced 25 Per Cent in St. Louis 


REDUCTION DUE TO FEWER 
ACCIDENTS 


Work of Safety Council Credited as Reason 
for Savings in Premiums 


Sr, Lovis, Mo., March 22.—A reduction of 
almost 25 per cent in insurance rates against 
damage to property caused by automobiles has 
heen authorized throughout the St. Louis dis- 
trict by the National Bureau of Casualty and 
Surety Underwriters, according to an announce- 
ment Tuesday night by H. R. Northrup, chair- 
man of the insurance committee of the St. 
Louis Safety Council. 

Mr. Northrup made his announcement at the 
regular monthly dinner of the Safety Council. 
He added that the reduction in rates was di- 
rectly and indirectly due to the council’s activ- 
ities in reducing automobile accidents, and that 
with an approximate total of from 75,000 to 
&,0co automobiles in St. Louis, the reduction in 
rates would mean a saving of almost $400,000 
per year to auto owners. 

“We may well be proud of this showing,” 
said Carl L. Smith, general secretary of the 
council. “We spent about $20,000 last year in 
all of our activities, and we succeeded in at 
least materially helping to bring about this sav- 
ing to the automobile owners of St. Louis. 
This saving of $400,coo per year is only in addi- 
tion to the reduction of injury accidents and 
fatalities which were caused by the educational 
campaign carried on by the council. 

W. L. Patterson, public safety engineer of 
the council, presented statistics showing that 
during the month of February a total of 824 
highway accidents of all kinds were recorded in 
St. Louis. Of this number, 733 were automo- 
bile accidents, the number of injured persons 
was 194, and the number of fatalities was ten. 
The property damaged was estimated at $44,850. 
It was also stated that of the total number of 
733 auto accidents in February, not less than 


483 were caused by careless driving, while fifty- 
four cases were traced to skidding, and in 156 
cases the actual cause of the mishap could not 
be determined. 





LEGISLATIVE NEWS 








JOHN J. McINTYRE 


(Formerly Chief Adjuster, Equi- 
table Life Assurance Society) 


Announces the Opening 
of His Office 
in the 
Woolworth Building 


Telephone Barclay 3554 


and 


Solicits Detective and Investigat- 
ing work of the better grade for a 
few select clients. 


LICENSED AND BONDED 














Arpany, N. Y., March 23.—During the legis- 
lative session just ended, an unusually large 
number of bills amending the insurance law 
and the workmen’s compensation law were of- 
fered in the two houses. A fair proportion of 
the insurance law amendments passed Senate 
and Assembly and now are awaiting Governor 
Miller’s action. Of the workmen’s compensa- 
tion law amendments, comparatively few ran 
the legislative gauntlet. Legislation proposed 
by the State Department was generally success- 
full, while of the bills sponsored by the Lock- 
wood housing committee, these four were passed 
and transmitted to the Governor : 

Empowering insurance companies to purchase 
land in first-class cities for erecting thereon 
dwelling houses, the aggregate cost of land and 
improvements not to exceed 10 per cent of the 
total admitted assets of the companies. 

Rate-making bill. 

Providing for the incorporation of companies 
to insure on the mutual plan upon any risks 
specified in the Ist, 2d, 5th, 6th, 7th, 8th, 1oth 
or 11th subdivisions of section 20. 

Repealing sections 125 and 159, and adding 
new section 68, prohibiting the conversion of 
mutual fire or marine insurance companies into 
stock fire insurance companies. 

Besides killing the three other housing com- 
mittee insurance measures, the Legislature rele- 
gated to the legislative morgue these bills: 

Senator Towner’s, amending section 16, by 
requiring insurance companies other than life to 
dispose of any securities, except those in which 
they are permitted to invest, as soon after July 
1, 1922, as they can do so, without suffering 
financial loss, but in any event not later than 
July 1, 1927. 

Senater Straus’, enacting the motor vehicle 
compensation law, providing for insurance of 
payment of compensation at the same rate, in 
case of injury by automobile accident, as now 
applies in the case of injury by industrial acci- 
dent, without regard to fault. 

Senator Downing’s, amending the workmen’s 
compensation act, so as to prohibit, among 
other things, stock corporations or mutual asso- 
ciations, with which employers have insured, 
from doing business under the law. 

Bills passed during the closing hours of the 
session were the following: 

Senator Dick’s, amending section 22, by pro- 
viding for reinsurance of outstanding business 
in a foreign country, of any domestic life in- 
surance company which has discontinued issu- 
ance of new business in such country. 

Senator Towner’s, amending section 121, rela- 
tive to standard fire insurance policies, by pro- 
viding that application for an umpire under the 
provisions relating to appraisals shall be made 
to a justice of the Supreme Court, or to a 
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county judge in the district or county in which 
the property is located. 

Senator Towner’s, adding new sections 329 
and 350, requiring the approval of the Superin- 
tendent of Insurance of rates of mutual automo- 
bile insurance companies. 

Senator Towner’s, amending sections 321, 324, 
325 to 327, 341 and 344 to 347, relative to mu- 
tual automobile insurance companies. 

Senator Tolbert’s, amending section 282-b, 
highway law, by requiring indemnity bonds for 
motor vehicles transporting passengers for hire 
in first-class cities. 

Assemblyman Judson’s, adding new article 17, 
tax law, imposing a tax on the amount of in- 
surance or guarantee and each renewal thereof 
upon holders of agreements of indemnity issued 
by underwriters not authorized to do business 
in this State. Marine insurance agreements are 
exempt. 

Senator Towner’s, amending section 187, by 
providing that at any time after the first annual 
meeting, directors of mutual employers’ liability 
and workmen’s compensation insurance compa- 
nies may be divided by boards into groups, and 
thereafter one group only elected at each an- 
nual meeting. 

Senator Towner’s, repealing section 125, re- 
lating to the conversion of mutual fire insurance 
companies into stock fire insurance companies. 

Senator Knight's, amending generally the 
workmen’s compensation law (embodying the 
recommendations made by the joint legislative 
committee on labor). 

Senator Towner’s, amending sections 101 and 
101-b, by providing that standard life insurance 
policies may provide, if interest on a loan is not 
paid when due, that it shall be added to the 
existing loan; and requiring the approval of the 
Superintendent of Insurance as to forms. 

The Senate killed Senator Straus’ bill, amend- 
ing section 2, workmen’s compensation law, by 
providing compensation for private chauffeurs. 


Casualty Lunch Club Meets 

Cuicaco, Itt., March 22.—The regular meet- 
ing of the Casualty Underwriters Lunch Club 
was held at the Hamilton Club on March 14. 
Harry J. Bell, secretary of the Chicago Safety 
Council, spoke on the growing need of accident 
and fire prevention. He stated that nearly 
50,0cO persons were seriously injured in Cook 
county last year, and that the property value 
of approximately $12,000,000 was wiped out by 
fire. Mr. Bell contended that these losses could 
have been at least minimized if not entirely pre- 
vented. He quoted other very interesting 
statistics. 


Launch New Accident and Health Inspec- 
tion Bureau 

A new accident and health bureau has been 
started at Hartford, Conn., with a membership 
of three companies—the A®tna Life, Connecticut 
General and the Travelers. The direction of the 
bureau, which will conduct an inspection service, 
will be in charge of the Library Bureau, which 
also operates the Medical Information Bureau. 
The three companies have withdrawn from the 
Hooper-Holmes Bureau of New York. 
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Central Life Insurance Co. 


of Illinois 
OTTAWA, ILLINOIS 


FINANCIAL CONDITION, JANUARY 1, 1922 


ASSETS 

Home Office Building. . , 
Mortgage Loans on Real E sti ate. 
Collateral Loans. . : : 
Policy Loans and Liens (secured by 1 re eserves). 
Premium Notes (secured by reserves) . 
Stocks and Bonds....... Se ge ere Coan 
Interest Accrued (not due) ‘and Net Deferred 

and Uncollected Premiums. ane © 
Cash in Bank (at interest $110, 144.98)........ 


$175,000.00 
2,975,074.60 
30,196.16 
449,883.84 
103,258.32 
14,875.00 


250,404.75 
111,036.77 
$4,109,729.44 
None 
$4,109,729.44 


Non-Admitted Assets..................... 
Total, ADMITTED ASSETS...... 


LIABILITIES 


Death Losses Due and Unpaid. See ais ae None 
Death Losses Reported (no proof filed)... .... : None 
Death Losses in Process of Adjustment........ None 


Net Reserve on Outstanding Policies... ...... 
Present Value of Amounts Not Due on anit 
mentary Contracts.. ee 23; 
Premiums and Interest Paid in Adva ance...:... rh 
Dividends Declared but Not Due..... 163,8 
Dividends and Coupons Left to Accumulate and 
Interest thereon... .. Py Mean ee 
Current Accounts, Not Due. 
Federal, State, or other Taxes, 
(estimated) .. . 
Contingent Fund. 
Surplus for Protection of Policy Holders 


$3,310,782.00 


146,966.53 
See reer 2,881.00 
Payable in 1922 
42,500.00 
10,000.00 
401,214.68 


ToTAL LIABILITIES. . $4,109,729.44 


GAINS FOR NINETEEN TWENTY-ONE 
Insurance in force. : piles . $39,326,332.00 
Gains for 1921. sGisiopes: SeanStogeRele MOReT EDS TOU 
Wudenttted Assets. ...... 6.66 socis ee cheeses oc ecu. 45091790: 44 
CN Te a 695,604.59 
Reserve. : 3,310,782.00 
Gains ‘for 19: 21. GK 578,169.00 
Premium Income............... 1,106,758.66 
Gains for O20 co. eisai cis os 23,287.29 
Surplus to Policy Holders....... 401,214.68 
Gainsior a0... 22.62 ee Ws os 20,153.24 
interest and Rents... 06.68.45. 191,645.19 
Gains for 1921... 2. 6..s 6s 44. 306.12 


GROWTH OF INSURANCE IN FORCE 
1907 . .$2,370,250 
1908. . . .$3,036,500 
1909..... . $3,739,987 
1910... ... .99,;037,112 
1912... ...... 396,269,180 
S012. ..... .. <. «2 cpeyeeaseel 
|) rs - $10,173,641 
I ois oc oe $12,214,279 
Ne tao $14,190,623 
ae $16,057,013 
WAT ccc cx eve $18,372,247 


oe” $21,448,984 
ee $28,021,491 
1920........-.. 00 e. $36,055,024 


| $39,326,332 


Operates in Illinois, lowa, South Dakota, 
Missouri, Minnesota, Nebrathe. Michi- 
gan, Kansas and Texas 


H. W. JOHNSON 

President 
CHAS. NADLER Ss; 
Vice-President 


W. F. WEESE 

Vice-President 

B. BRADFORD 
Secretary 
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A NEW SALESMANSHIP GUIDE 


THE ART OF SELLING 


A Practical Hand Book for the Use of Insurance 
and Other Salesmen 


By JOHN S. TUNMORE 


The author is an expert and successful general 
agent for one of the most conservative and best 
life insurance companies and in this work pre- 
sents many 


Actual Experiences in Selling Life Insurance 


He, With characteristic originality of style, explains the 
REASONS FOR AND PSYCHOLOGY OF Va. 
RIOUS METHODS OF APPROACH, CLOSING, 


and General Arguments for solicitation 
A Valuable Work for the Beginner or the Veteran 


Price, (in green silk cloth binding,) $1.50 


THE SPECTATOR COMPANY 
PUBLISHERS 
Chicago Office 


Insurance Exchange 


135 William Street 
New York 














NEW EDITION 


The A BC of Life Insurance 


A new edition of this standard work, originally compiled and 
written by the late Charles E. Willard, has just been published, 
being entirely rewritten, enlarged and improved by 


MILLARD KEYS, A. M., 
Associate of the Actuarial Society of America. 


There are no technicalities nor abstruse mathematical prob- 
lems in this work, but it tells what life insurance is in a plain, 
straightforward manner. The elementary principles that gov- 
ern Life Insurance are treated in a simple, readable form that 
can readily be understood. 


It was felt that the book as it stood did not fully meet the 
conditions found to-day, and because of that the book has been 
entirely rewritten. The aim of the reviser has been to make 
the original work fit modern conditions, while at the same time 
preserving the simplicity of the original text. 


Important New Features in This Edition 


Write for circular, which explains in detail the many im- 
portant new features added to this book. 

The author of The A B C of Life Insurance planned to keep 
his text matter and tables down to 100 pages, so as to enable 
any intelligent man entering the business of life insurance, and 
desiring to obtain an easy lesson in the foundation principles 
of life insurance, to thus be able to peruse and absorb the con- 
tents of the book by a few hours’ study. 


PRICE PER COPY $2.00 


Liberal discounts when ordered in quantities 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 





INSURANCE EXCHANGE NEW YORK 
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Miscellaneous Insurance 








ty Corporation of Grand 
Rapids 
The Northern Indemnity Corporation of 
cand Rapids, which succeeded the Peninsular 
ne Company, is going ahead in a progres- 
pest The reorganization of the com- 
y under its new name, and with new officers, 
a tetes the divorce from the Peninsular Fire, 
sail undoubtedly have a good effect through- 
oat the field in which the Northern Indemnity 
operates. Its financial statement as of Decem- 
per 31, 1921, shows assets of $445,400, a peop 
capital of $320,244, and a net surplus of $68,597. 
Its capital, surplus and reserves for the protec- 
tion of policyholders amount to $434,824. The 
campany has $300,000 deposited with the State 
of Michigan for the protection of policyholders. 
It specializes in automobile liability, property 
damage and collision, and excess insurance. The 
company recently added Lowry Vahey, manag- 
ne underwriter, to its board of directors. He 
was also made first vice-president, Senator C. B. 
Scully and Colonel L. H. Ives also being chosen 


Northern Indemni 


sive manner. 


vice-presidents. 
Wisconsin Jitney Drivers Without Neces- 
sary Bonds 
Manson, Wrs., March  18.—Wisconsin 
honded bus and jitney drivers are in serious 
fnancial straits as the result of the refusal of 
the Wisconsin Insurance Commission to allow 
temporary operation of jitneys without re- 
quired bonds. 
“The commission’s action followed the bank- 
ruptey of the Automobile Liability Company, 
Milwaukee, and may mean that the difficulty 
of financing bonds and obtaining insurance will 
completely kill the business, Charles Timbers, 
Deputy State Insurance Commissioner, declared. 
The insurance company was the only one in 
the State that would handle large risks of the 
bus and jitney men. The company’s liabilities 
were $195,000, while its assets were listed at 
$15,000. It was formed by Milwaukee jitney- 
men when other insurance concerns refused to 
take such risks. Later other jitneymen were 
brought in. 


New Reciprocal Licensed in Texas 
Austin, Tex., March 20.—License to operate 
in Texas as a reciprocal or inter-insurance asso- 
ciation has been granted by the Texas Depart- 
ment of Insurance and Banking to the Industrial 
Casualty Company of Fort Worth, Ralph G. 
Stockman and Louis R. Lay being named as 
attorneys for service. 

This concern proposes to write employers’ in- 
demnity insurance under the Texas Employers 
Liability Act, and certified that it has $10,000 
in cash deposits: also the names of fifty-four 
employers who have become subscribers to the 
association, having a payroll of 2090 employees. 
Under the Texas reciprocal law, such organiza- 
tions must have a minimum of fifty employers 
as subscribers with a total of not less than 2000 
employees, 

—The Casualty and Surety Club of New York 
will hold a dinner at the Drug and Chemical Club 
this evening, A large attendance is expected. 





Chattanooga Meeting 

(Continued from page 4) 
crease of nearly $2,000,000 and that at present 
indications are that 1922 will exceed last year’s 
loss. He urged that the agents adopt a de- 
termination to celebrate every day in the year 
as “Fire Day.” The committee 
strongly indorsed the prevention program put 
over last year in Maryland, and urged its adop- 
tion by all other States. 


Prevention 


T. A. Freminc ApPLAUDED 

Loud applause greeted T. Alfred Fleming, 
supervisor of the fire prevention and conserva- 
tion department of the National Board of Fire 
Underwriters, as he came into the hall. 

On account of the illness of A. L. Clemons of 
Cincinnati, chairman of the legislative commit- 
tee, the report was read by F. L. Gardner of 
New York. 

Thomas F. Southgate of Durham, N. C.,, 
whose father, it will be remembered, ran for 
president on the prohibition ticket, read the re- 
port of the grievance committee in the absence 
of Thomas C. Moffatt of Newark, N. J., who 
could not attend on account of illness. 

At the conclusion of the morning session an 
address was delivered by Past President E. M. 
Allen of the National Association on “Securing 
and Maintaining a Better Trained Membership,” 
which was followed by discussions of the topics 
of “State Association Activities” and “Uniform 
Self-Graded Dues for State Associations.” The 
convention then adjourned for the morning. 

The visiting ladies were the guests of honor 
at a beautifully arranged luncheon at the Hotel 
Patten. Mrs. Francis Walton of Chattanooga 
served as general chairman of arrangements. 
The long luncheon table was placed in the main 
dining room. Jonquils in bowls and vases and 
other spring flowers formed the bright decora- 
tions. A number of young girls and matrons, 
wives and daughters of the Chattanooga agents, 
were asked to assist in receiving the guests. 

The afternoon session began at two o'clock, 
and was featured by an address by President 
Case and Manager Frank Lock of the Atlas 
Assurance Company of New York on “The 
National Association of Insurance Agents from 
the Viewpoint of a Company Executive.” 

The discussion of Fred B. Ayer of Cleveland, 
Ohio, on “Excess Cover” closed the afternoon 
meeting. 

The outstanding feature of Thursday morn- 
ing’s session of the association at Signal Moun- 
tain Inn was an address delivered by B. W. 

Insurance Commissioner for the 
Ohio. His subject, “The National 
Association of Insurance from the 
Viewpoint of an Insurance Commissioner,” was 
When Mr. Gearheart 


was greeted 


Gearheart, 
State of 
Agents 


excellently carried out. 
the convention 
with loud applause. Other matters of impor- 
tance brought up during the morning were the 
multiple 


entered room he 


discussion of insurance pools and 
agencies. 

One of the outstanding features of the after- 
noon session, which began at two o’clock, was 
a short talk by C. W. Howard, industrial secre- 


tary of the Chattanooga Chamber of Commerce, 
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in which he outlined to members of the associa- 
tion the importance of the Muscle Shoals proj- 
ect. He endeavored to impress strongly among 
the insurance men that the development of 
Muscle Shoals is not a local problem, but the 
most important one the United States Govern- 
ment now has up for consideration. 

W. B. Calhoun, president of the Wisconsin 
State Association, was called on to open the 
discussion on insurance pools. Before begin- 
ning, he took occasion to introduce a resolution 
presented by the Wisconsin State Association, 
which was in turn submitted to the resolutions 
committee. !t provided that in the future the 
association charge a registration fee of $5 to 
each delegate attending the conventions, and that 
this amount be turned over to the local enter- 
tainment committee. 

The general opinion of those present was that 
multiple agencies were purely a local problem; 
however, the association has been on record for 
some time opposing them. Regarding the in- 
surance pool, the general opinion was that this 
was a company and not an agent proposition. 

At the close of Mr. Gearheart’s instructive 
talk, a motion was made that he be extended a 
vote of thanks for his splendid address and the 
State of Ohio congratulated on its splendid 
commissioner. During the morning five mes- 
sages were received from Pittsburgh, Pa., in- 
viting the association to hold its annual meeting 
there this year. However, these invitations 
were twenty-four hours late, as Hot Springs, 
Ark., was selected Wednesday. 

The afternoon session was the final one of the 
convention, although a number of the delegates 
remained over to take a sightseeing trip to 
points of interest Friday morning. Everywhere 
there were only words of praise for the excel- 
lent manner in which Stanley Lachman and the 
other Chattanooga members arranged for the 
comfort and pleasure of those in attendance at 
the Chattanooga meeting. 





GOOD CROWD AT BLUE GOOSE DINNER 


G. B. Ryon Urges Less Legislation in Talk 
to Ganders 

The New York Pond of the Ancient and 
Honorable Order of the Blue Goose held a 
dinner and initiation at Newark on Monday 
evening at which over 170 ganders and goslings 
were present. Some novel features were intro- 
duced at the affair which aroused considerable 
merriment among the eaters. In the absence of 
Most Loyal Gander W. E. Mallalieu, P. E. 
Brown, guardian of the flock, took charge. The 
toastmaster of the evening was Deputy Most 
Leyal Grand Gander C. A. Ludlum, who intro- 
duced first H. B. Thayer, an officer of the New 
England Pond. Mr. Thayer made a very short 
talk. He was followed by O. B. Ryon, general 
counsel of the National Board of Fire Under- 
writers, who, after some preliminary jesting, 
urged upon the ganders and goslings the neces- 
sity of curtailing legislation and settling diffi- 
culties at home. He maintained that too many 
aggrieved persons think it necessary to call 
upon State legislatures to solve their difficulties, 
which they could as well, by a little effort, 
settle among themselves. 
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Public Accountant Actuarial Actuarial 
nanieusine ee 
_ rica, 
W. H. GOULD 


HARRY C. LANDWEHR 
CERTIFIED PUBLIC ACCOUNTANT 
Insurance a Specialty 


75 Maiden Lane New York City 
Telephone Beekman 3461 





MARCUS GUNN 


CONSULTING 
ACTUARY 


29 So. La Salle Street 
Telephone Randolph 3473 


CHICAGO 


ACTUARY & EXAMINER 
SYSTEM REVISION 


75 FULTON ST. 25 FRANKFORT s7 
NEW YORK 



























Prominent Agents and Brokers 





















LEON IRWIN & CO.. Inc., New Orleans, La. 


REPRESENTING 


American Eagle Auto- National Union 
mobile-Hartford National-Hartford 


New Amsterdam 
Casualty Co. 


American Equitable Philadelphia Under- Indemnity Company 


writers of America 


Stuyvesant 


British-Amer. As- 
surance 

Fidelity-Phenix 

Insurance Underwriters 


PAUL L. WOOLSTON 


INSURANCE EXAMINER, 
ACTUARY AND ACCOUNTANT 


MAJESTIC BLDG., DENVER, COL. 


ed 


JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 


ROOM 1303 165 Broadway, New York City 


Expert Advice on Domestic, Tro 
Semi-Tropical Sosa” “ 


Cable Address: Gertract, New York 














Automobile Insurance 


BROKERS’ LINES SOLICITED 























J. L. MITCHELL 


le prepared to successfully negotiate and finance the re- 
insurance or consolidation of either Legal Reserve, Mutual 
Assessment or Fraternal! Life Companies, Associations or 
Orders. : : 
Temporary money advanced on strictly private 

ents. 
All communcations held personal and confidential. 
Address J. L. MITCHELL, 604 Masonic Temple, Chicago, Ill. 


FRANK J. HAIGHT 
CONSULTING 
ACTUARY 


Hume-Mansur Bldg. 
Hubbell Building 


Indianapolis, Ind. 
Des Moines, Iowa 


GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


256 BROADWAY NEW YORK 


































Actuarial 








JULIAN C. HARVEY 


CONSULTING 
ACTUARY 


CHEMICAL BUILDING’ ST. LOUIS, MO. 


T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bidg., OKLAHOMA CITY, OKLA, 



















FACKLER AND FACKLER 


DAVID PARKS FACKLER, F. A. S. 
EDWARD B. FACKLER, F. A. S. 
WILLIAM BREIBY, F. A. S. 


CONSULTING ACTUARIES 


35 Nassau Street New York 











JNO. A. COPELAND 


CONSULTING 
ACTUARY 


124-126 HURT BLDG. ATLANTA, GA, 

















WINFIELD W. GREENE 
CONSULTING ACTUARY 
AND UNDERWRITER 


Specializing in Casualty Insurance 
and Workmen’s Compensation 
35 NASSAU STREET NEW YORK 
Telephone, Rector 8482 


F, M. SPEAKMAN, C. P, A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Acceuatants 


THE BOURSE PHILADELPHIA 


























DONALD F. CAMPBELL 
CONSULTING ACTUARY 


343 So. Dearborn St., Room 1100 CHICAGO 
Telephone, Harrison, 3384 


T. C. RAFFERTY 
CONSULTING ACTUARY 


Suite 714 Weightman Building 
Philadelphia, Pa. 


Complete Rate Books Formulated 





ABB LANDIS 


Consulting Actuary and Counsellor 
CLARENCE L. ALFORD 
Associate Actuary 
WASHINGTON, D. C. NASHVILLE, TENNESSEE 








10 Jackson Place, N. W. Independent Life Building 











Insurance Examiners and Adjusters 















A. SIGTENHORST 


CONSULTING ACTUARY 


National City Bank Bldg., WACO, TEXAS 



















MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


National Association Bldg., Suite No. 1005, 
26 W. 44th ST., NEW YORK 


NEW YORK COLLEGE AND UNIVERSITY 
GRADUATE, A. B. LLB. 

With Twenty Years’ Practical Experience in Insurance manage 
ment, underwriting, loss adjustment and investment departments 
of American and foreign insurance companies, desires to adjust 
losses, procure capital, and handle fire, marine, life, casualty and 
surety matters on per case or per diem basis. 


Address A. L. CAMERON Box 10, Care, The Spectato 
Cable Address: Lawbond—New York 














FREDERIC S. WITHINGTON, F. A. 1. A. 
CONSULTING ACTUARY 


402-404 Kraft Building Des Moines, Iowa 


Telephone Walnut 3761 

















SAMUEL BARNETT 
CONSULTING ACTUARY 
INSURANCE LAWYER 


506 Forsyth Bldg. ATLANTA, GA. 








A Policy Saved is a Policy Made 
THE OTIS HANN COMPANY, lac. 


“Life Insurance Service’’ 
10 So. La Salie St. Chicago, Ill. 
20 Years’ Experience Backs Our Service” 











LOSSES ARE ASSETS 


When handled with proper regard for 
their business ° building possibilities. 
Even an aggrieved claimant may become 


a friendly policyholder if impressed with 
the fairness of an adjustment. 


R. L. NASE, 

Adjuster for Casualty Companies, 
1110 Mutual Bldg., RICHMOND, VA. 
Liability, Compensation, Accident 

and Health Claims 


TERRITORY: : 
Virginia and North Carolina 
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Hill of San Francisco, California 
the State Life Insurance Company 
has announced the appointment of 
| Wesley Tilton as district manager for Fresno, 
Tulare and Kings counties, with headquarters at 
rresno. Mr. Tilton has been connected with the 
irthur J. Hill Agency since 1915 and has made 
cn enviable record as a personal producer, He 
‘widely known throughout the territory placed 
inder his jurisdiction and is being warmly con- 
vratulated by his many friends. 
* Harold W. Letton of Chicago has been ap- 
ointed vice-president and managing under- 
writer of the Iroquois Fire Insurance Company. 
\fr, Letton will conduct active management 
‘com Chicago and will continue as United States 
manager of the Netherlands and vice-president 
ind uderwriting manager of the Great Lakes 
Fire of Chicago. 

|B. Kremer announces that he has associated. 
himself with Starkweather & Shepley, general 
asurance brokers with offices at 118 William 
greet, New York city. Mr. Kremer, who re- 
ently resigned from the position of deputy 
manager of the Liverpool & London & Globe 
Insurance Co., Ltd., has had broad experience 
it the insurance business and is admirably 
qualified for work in the brokerage field. The 
New York office of Starkweather & Shepley, 
directly managed by Vice-President John F. 
Huntsman, Jr., is splendidly equipped to handle 
al classes of insurance and Mr. Kremer’s many 
friends will be interested in knowing of his 
association with this long established and well- 
known office. 
F. H, Gibson was elected president of the 
William Street Club of New York last week 
and George F. Murphy vice-president. 
Clifford G. Beckham, former federal prohibi- 
tion director for Texas, has gone into the in- 
surance business. After his retirement as pro- 
hibition director he became connected with the 
Texas railroad commission as an_ inspector. 
He has resigned this position and become as- 
sociated with the American Surety Company in 
Texas. He will have his headquarters at Austin 
with Capt. Jas. E. Lucy, the State manager of 
the company. 
E. T. Cairns, Eastern manager of the Fire- 
mans Fund Insurance Company, of San Fran- 
cisco, was in town last week. 
Among the insurance men visiting New York 
during the past week the following were noted: 
~—_ G. Hanna, of the Eastern Department 
e the Firemans Fund, located at Boston; 
Frank Bewick, of the Eastern Agency of Be- 
wick & Flanders of Boston; John T. Hutchin- 
son of Detroit, Mich., secretary of the Insur- 
ance Federation of America; B. R. Monroe, 
vice-president of the American Central; F. C. 
a vice-president of the Hartford Fire; 
‘orman Moray, vice-president of the Hartford 


Arthur J. 
manager of 
of Indiana, 


Accident and Indemnity; H. A. Behrens, vice- 
president of the Continental Casualty; R. E. 
Cobb, of Montreal; Burrell Wright, insurance 
attorney, of Indianapolis; Charles E. Davis, 
assistant secretary of the Liberty Fire Insurance 
Company of St. Louis. 

C. A. Nottingham, manager for the Liver- 
pool & London & Globe, sailed last week for 
Europe for the purpose of accompanying his 
wife to this country. Mr. Nottingham was 
appointed manager of the above company while 
on a visit to the United States last fall. 





Tuomas J. Conroy 


Thomas J. Confoy, governing director of the 
Southern Cross Assurance Company, Ltd., of 
Melbourne, Australia, is a dynamo of human 
energy and is frequently referred to as the 
“Million Dollar Club man.” Under Mr. Con- 
foy’s able managership, the company has made 
rapid strides and shows a healthy growth in all 
departments. The company about one year ago 
added a life and accident department which is 
pregressing favorably under Mr. Confoy’s 
direction. Associated with Mr. Confoy are 
John H. Bennett, Donald McLean, and Horace 
E. Walduck. H. Barry-Thompson is medical 
director of the company. 

William J. Connors, formerly with the under- 
writing department at the A£tna’s main office 
in New York has been made superintendent of 
the compensation and liability departments of 
the Aétna, with headquarters in Brooklyn. 

B. E. McGonigal, a well-known surety under- 
writer, has returned to the field after an ab- 
sence of more than three years. He has as- 
sociated himself with McGonigal & Company, 
where he will have charge of the court bond 
department. 








offered at good rates. 


Custer County Bank 
0 Miles City, Montana 
nC. M. and St. P. and N. P. Rys. 








TWENTY YEARS’ EXPERIENCE 


WITH 
BANKING AND FARM LOANS 
IN 


Western North Dakota and Eastern Montana. 
recommendations by competent men at lowest cost. 


Tioga State Bank 


ASK YOUR TWIN CITY BANK 


Examinations and 
Mortgage loans 


Tioga, N. D. 
On G.N. Ry. 








Harry W. Carey has been appointed agent 
for the State of Ohio by the Caledonian Insur- 
ance Company and the Caledonian-American In- 
surance Company, the announcement having 
just been tnade by Charles H. Post, manager 
for the United States. Mr. Carey will take 
up his new duties on April I with offices at 
Springfield. He has been representing the 
Fidelity-Phenix Fire Insurance Company in 
that State. 

Thomas B. Donaldson, Insurance Commis- 
sioner of Pennsylvania, has set an example 
which other departments might well follow. 
Mr. Donaldson is sending out to insurance ad- 
visory boards in Pennsylvania periodical com- 
munications giving extracts from the extensive 
correspondence and conferences and depart- 
mental decisions of interest to insurance men. 

John Ferguson has arrived in the United 
States to become manager of the marine depart- 
ment of the American Foreign Insurance As- 
sociation. 

David F. Hill of the intermediate and de- 
tached division department, Edward C. Wyatt 
of the ordinary branch, and Charles L. Bradley 
of the weekly premium department, have been 
elected assistant secretaries of the John Han- 
cock Mutual Life. These promotions have been 
awarded for long and meritorious service, it 
was announced. 

Thomas H. Ratigan, for nearly forty years 
connected with the insurance firm of John C. 
Paige & Co., and for more than twenty years 
a member of the firm, was quietly married last 
week in Washington to Miss Agness Lonergan 
of that city. 

The announcement was made in this city at a 
dinner of the Ancient and Honorable Artillery 
Company, of which Mr. Ratigan is a former 
commander. 

H. G. Fairfield of the agency of Russell & 
Fairfield has been appointed Massachusetts 
agent for the Eastern Fire of Atlantic City, 
which has been licensed to do a fire insurance 
business in this State. 

Ulrich Sieler, an insurance man of Evans- 
ville, Ind., has announced his candidacy for the 
Republican nomination for county auditor. Mr. 
Sieler was the progressive nominee for congress 
in the first Indiana district in 1914. ’ 

Andrew Eggum of Madison, Wisconsin, of 
the Centra! Life Assurance Society of Des 
Moines, Iowa, is now locating at Lakland, Cali- 
fornia. Mr. Eggum was for many years, after 
graduating from the University of Wisconsin, 
the manager and proprietor of a large ranch in 
New Mexico. During the war he was con- 
nected with the government in various capaci- 
ties. ‘ 

During Mr. Eggum’s college days in Madi- 
son, Wis., he sold life insurance for the Central 
Life of Des Moines. In the redistricting of 
this company’s field into general agencies direct 
with the home office Mr. Eggum was interested 
in Oakland, California. 


Brewster’s Insurance Charts 


It has come to the attention of The Field 
that A. Irving Brewster, who is distributing through- 
out the country a publication which he calls ‘The 
Brewster Fire Insurance Digest,’ describes himself on 
the cover of his publication as having been “Editor, 
‘The Insurance Field,’ Louisville, Ky., 1912-1915.” 
Mr. Brewster was at one time editor of “Protection 
Engineering,” which was merged with “Safety Engi- 
neering” in 1915, and then filled the position of asso- 
ciate editor at the New York branch office of The 
Insurance Field in a_ reportorial capacity. His 
“Digest”? essays to present figures showing the condi- 
tion of companies at various times, and a cursory ex- 
amination of the publication indicates striking inaccu- 
racies. Apparently the “Brewster Fire Insurance 
Digest” is the first of a series of similar charts to be 
issued by Mr. Brewster, since it appears under the 
general heading of “The Brewster Hand-Books.”-—The 
Insurance Field. 


—S. Lester Guinn, several years general agent at 
Lubbock, Tex., for the State Life of Indianapolis, has 
been promoted to manager of Colorado and has moved 
to Denver. 
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FARMERS vs. 


LABOR UNIONS 


The following is an extract from an address given at the last Annual Meeting of the Western Mutual Lif. 


Association, at Los Angeles, California: 


During the past eighteen months this country has experienced 
one of the greatest financial depressions of modern times. In 
the assault of the labor unions on the public, the farmers re- 
ceived the full force of the blow, and have practica.ly been elim- 
inated as prospects for life insurance. When the labor unions 
raised the wages of the railroad employees, of necessity the 
freight rates had to be raised and this raise was paid by the farm- 
ers principally and ruined them. One California rancher that 
we know of last year raised thirty cars of lemons which he did 
not pick, because the Governor’s Industrial Welfare Commis- 
sion (created by labor unions) would not reduce the minimum 
wages of packers so they could be packed for enough to pay the 
freight. One farmer writes from Saskatchewan that he will 
have to allow his insurance to lapse because he can only get 15 
cents per bushel for oats that cost him 40 cents to raise. During 
the whole period of the war the farmers paid the hired man 
two bushels of potatoes for raising one besides boarding him. 
A rancher pays 90 cents in a New York restaurant for a lamb 
chop, when he sold the whole lamb in Wyoming for 75 cents. 
A farmer in Texas wrote he could not pay his premiums. He 
had just sold a carload of products in Kansas City, and the 
freight amounted to $2.60 more than he received from the car. 


If the farmers should organize on the same basis of extor- 
tion as the labor unions, God help us! The people in the cities, 
including the labor unions, would starve. But there is little 
danger of the farmers doing this, because they are good Amer- 
icans, believe in the Constitution of the United States, and that 
all should participate in the government; and unlike political 
demagogues, they are little affected by the insane ravings of 
the walking delegate, for they know that the interests of one 
class cannot be advanced without injury to the other classes. 


Government should always be the organization of all the peo- 
ple to prevent the organizing of part of the people to rob the 
rest of the people. 


Life insurance is one of the great adjuncts of civilization 
and if civilization goes down life insurance will be destroyed the 
same as in Russia. Last year twenty millions, or one-eighth 
of the population of Russia, died of starvation. When the facts 
are all known history will record the rise of the present Russian 
Dictator as one of the world’s greatest catastrophes. Lenine 
and Trotsky should have added to their slogan, ‘Soak the 
Rich,” these words ‘‘and live on Grass Roots.’ It is very 
proper at this time to speak of a great menace to our civiliza- 
tion, which if destroyed would destroy all life insurance. This 
great menace is the agitator in the labor unions. He is gener- 
ally not an American citizen and by his teaching tries to strangle 
industry and production like the making of a day’s work the 
laying of 500 brick where it used to be 2,000, keeping American 
boys from learning their trades so that there will be nothing else 
for them to do when they get out of school except to rob banks 
or steal automobiles, and the preventing of industrious people 
from coming to the United States by threatening legislators, 
They continually attack capital, which is the machinery of 
production, and is even for them the goose that lays the golden 
egg. 

Fortunately there is a practical remedy to this great menace 
to our civilization: The United States should retain the two 
thousand islands of the Philippine archipelago as a place to 
deport I. W. W.s, for there food grows on trees and it is warm 
enough so one does not have to wear clothes. When people are 
going back to barbarism they should be in a warm country, so 
they will not suffer like the poor Russians do. 


The Western Mutual Life Association operates on a mutual participating basis and in addition to the full 
reserve on all policies at 314 American Experience table, has $535,000 surplus. For further particulars write 


WESTERN MUTUAL LIFE ASSOCIATION 


Western Mutual Life Building, 


Los Angeles, Cal. 
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Don’t Delay 


PHILADELPHIA LIFE INSURANCE COMPANY 


Decide Today 


GENERAL AGENTS 
WANTED 


If you mean 
Business 


If you can do 
Business 


Write to me— 


JACKSON MALONEY 
Manager of Agencies 


Pea Apeqrdnswawmyy 


111 NORTH BROAD STREET 
PHILADELPHIA, PA. 











PUBLIC LIFE INSURANCE Cl. 


$500,000 Authorized Capital 


is now offering 


SPECIAL INDUCEMENTS 


for 


SUPERINTENDENTS and ASSISTANTS 


Correspondence Treated Confidentially 


Write today; we may have just what you want 


ALFRED CLOVER, General Manager, 
Chairman of the Board 


108 So. La Salle Street CHICAGO, ILLINOIS 
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— 
w. E. SMALL, President 


When Insured in Georgia Casualty Company 


You Are Sure O; Service Everyone Is 


Surplus and Reserves to Policyholders Over Two Million Dollars 


HOME OFFICE: MACON, GEORGIA 


E. P. AMERINE, Secretary 














MORE THAN $28,500,000.00 


has been paid to Continental Policyholders or their benefi- 
caries as indemnities for loss of business time by accident, or 
for accidental loss of sight, limb or life, or for loss of business 
time by sickness. ; ; 

In every city of the Union and in Canada we are protecting 
many thousands of business and professional men. Continent- 
al Accident and Health policies sell and stay sold—good 
openings for the right man. 


CONTINENTAL CASUALTY COMPANY 


. G. B. ALEXANDER, President 
General Offices: Chicago U.S.A. 
CANADIAN HEAD OFFICE: TORONTO, CANADA 


$150,000.00 Deposited with Treasurer of Tennessee) 


C. A. CRAIG, President N. H. WHITE, 3rd Vice-President 
W. R. WILLS, Vice-President E. B. CRAIG, 4th Vice-President 
T. J. TYNE, 2nd Vice-President C. R. CLEMENTS Secretary and Treasurer 


The National Life and Accident Ins. Co.. 


OF NASHVILLE, TENN. 


Combination Policy of Industrial Insurance Covering 


Sickness, Accident and Death 











MISSOURI LIFE AND ACCIDENT 
INSURANCE COMPANY 


of St. Louis, Mo. 


Paid-up Capital $100,000.00 
Admitted Assets Dec. 31, 1920, $307,412.00 





Policies Issued on the Weekly Plan Only 
W. A. JOHNSON, Pres. J. A. WALKER, Secy. 








THE GUARANTY LIFE INS.CO. 


DAVENPORT, IA. 









New Policy Contracts 
Excellent Territory Open 
Representatives Wanted 


L. J. DOUGHERTY, Sec’y and Mgr. 























The Home Life Insurance Company of America 


Incorporated 1899 
PROTECTS THE ENTIRE FAMILY 


This Company issues all modern forms of policy contracts from BIRTH 
to 60 years next birthday. 
INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from 
date of issue and are up-to-date in every respect. 
ORDINARY POLICIES contain valuable SPECIAL DISABILITY and 
TOTAL AND PERMANENT DISABILITY CLAUSES and DOUBLE 
INDEMNITY FEATURES, and are guaranteed by State Endorsement. 

A Home Life policy brings peace of 

mind to the man who loves his family. 





he a et hag someon P. J. Connbanhem. bigs seen 
oseph L. Durkin, Secretary ohn J. Gallagher, Treasurer eS 
’Dr. E. Bryan Kyle, Medicai Director Operates in Texas only 
Independence Square Philadelphia, Pa. 





Southwestern Life Insurance Co. 
Dallas, Texas 
T. W. VARDELL, President T. L. BRADFORD, Vice-President 


Progressively Successful 


Insurance in Force over $95,000,000 
Assets over 8,000,000 




















THE MASONIC MUTUAL LIFE ASSOCIATION 
THIS DID NOT HAPPEN BY CHANCE 


New Insurance Issued in 1921............ $42,448,000.00 
Gain in Insurance in Force............... 30,124,750.00 
Insurance in Force December 31, 1921... . 101,222,295.00 
Rainn et Ark omer ere 4,613,494.57 
enerenee-lerAesets............ 0.00 ce ee eees 1,518,954.00 
Increase in Reserve..............-.---.-. 1,282,156.00 


Increase in Surplus..............---- 225,575.00 

UNEXCELLED LIFE INSURANCE PROTECTION— 

LOWEST NET COST—ABSOLUTE SECURITY—PER- 

FECT SERVICE—SQUARE DEALING—A SATISFIED 
IELD FORCE 


WILLIAM MONTGOMERY Homer Building 
President Washington, D. C. 




















ILLINOIS LIFE 


INSURANCE COMPANY 


CHICAGO 
JAMES W. STEVENS, President 


Greatest Illinois Company 
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INFORMING WORKS OF VALUE 
TO AGENTS AND PROSPECTS 


By WILLIAM T. NASH 
(Originator of Monthly Income Insurance) 


Much valuable advice and instructive matter for agents, including the 
veteran and the beginner, can be found in the publications issued by The 
Spectator Company of which William T. Nash is the author. 


Exclusively for the Information 
of Agents 


MULTIPLYING YOUR INCOME, price $1.50. 

This is one of the best books ever put out for the instruction of 
agents. JEvery beginner should master it and even the veteran will find 
new inspiration. In flexible binding. : 

THE MONTHLY INCOME POLICY, price 50c. 


As the originator of monthly income insurance, Mr. Nash is especially 
well qualified to instruct the field workers on this subject. Large num- 
bers of policies have been placed through the hints contained in this 
book. Bound in cloth. 

A GREAT FUTURE, price 25c. 

A pamphlet showing forcibly the unlimited opportunities for advance- 

ment of the solicitor in the selling of life insurance. 
METHODS THAT WIN SUCCESS, price 15c. 

Three short stories bearing on methods adopted by successful agents 
are brought together under the above title. The names of these stories 
are “ISggs and Life Insurance,’ ‘Blue Chips’ and “The Man Next 
Door.” Each story carries a lesson. 


THE STORY OF ED. REDLICH, price 15c. 


A true story of the opportunities in Life Insurance for the average 
man, told in simple but forceful style. 


For the Prospect and PolicyHolder 


All the leaflets and pamphlets listed below, also written by Mr. Nash, 
have proved great business producers. Each one has a special punch 
leading to the signature on the dotted line. 


FOUR LEAFLETS ON MONTHLY INCOME INSURANCE 


ONE WOMAN’S EXPERIENCE WITH A MONTHLY INCOME. .15 














SAVING WHAT YOU LEAVE 10 

A LOT OF MONEY 15 

INSURING YOUR INSURANCE 15 
LEAFLETS ON LAPSATION 

AT THE END OF THE ROAD .10 

WHY WE DON’T LIVE FOREVER .10 





LEAFLETS CONTAINING GENERAL ARGUMENTS URGING THE 
VALUE OF LIFE INSURANCE 


ONE FARMER’S EXPERIENCE WITH LIFE INSURANCE.......... 15 

ONE YOUNG MAN’S EXPERIENCE WITH LIFE INSURANCE .15 

ONE BUSINESS MAN’S EXPERIENCE WITH LIFE INSUR- 
ANCE 

















i 15 

ONE DOCTOR’S EXPERIENCE WITH ENDOWMENT INSUR- 
ANCE cs 15 

ONE SELF-SUPPORTING WOMAN AND HER LIFE INSUR- 
ANCE 15 
THE WIFE’S INSURANCE 10 
NOT JUST NOW: A Warning to Dilatory Prospects 15 
BORROWING FROM MARY. 10 





SHORT STORY SERIES FOR AGENTS—METHODS THAT 
WIN SUCCESS: Three stories with good pointers, “Eggs and 
Life Insurance,” “Blue Chips,” and “The Man Next Door.” .15 





THE COST OF DYING—Providing for the Inheritance Tax.......... -20 
GIVING YOURSELF A CHANCE 10 
OUT OF THE MOUTHS OF BABES 15 





. ACCIDENT INSURANCE LEAFLETS 


TEMPTING FATE: Showing the Accidents Likely to Befall 








Even Preferred Risks. (Illustrated) -20 
SR DAI GANS ossecsnaccvsscesscescssececessoveensseveess -10 
SOMETHING IS ALWAYS HAPPENING 10 





Sample copies of each of the twenty-one leaflets under ‘‘For the Prospect 
and Policyholder”’ vary at 20c, 15c, or 10c, amounting for the twenty-one 


leaflets to $2.85. The price of the five booklets under the head of 
“Exclusively for the Information of Agents” is $2.55. Send us remit- 
tance for $4.50 and_we will mail you sample copies of all (26) of the 


Nash publications. Send for circulars giving prices in quantities. 


THE SPECTATOR COMPANY 


Cuicaco OFFICE 135 WILLIAM STREET 
INSURANCE EXCITANGE NEW YORK 
4901 














HOME LIFE INSURANCE COMPANY 


New York 
WM. A. MARSHALL, President 
The 62nd Annual Report Shows: : 


Premiums received during the year 1921.................4. $6,990,547 
Payments to Policyholders and their beneficiaries in Death aa. 
Claims, Endowments, Dividends, Etc.................. 4,740,349 
Amount Added to the Insurance Reserve Funds............. 2)121,307 
Net Interest Income from Investment..............see00% 964,050 
($642,638 in excess of the amount required to maintain the ‘ 
reserve) 
Actual mortality experience 53.44% of the amount expected. 
PERU R TR OEE o 5 0055 «0: ain: nin aie: niciniyia/Git 0) ois <iscnleisiataveieraciern $223,116,887 
ERA DLEUVOBBOES « oic.c:s:c.sisiiaro!sjare waieieleloiere sie slortioiciaisiniaieiaiencterare 43,229'308 
FOR AGENCY APPLY TO 
GEORGE W. MURRAY, Superintendent of Agents 
256 BROADWAY NEW YORK 











The Farmers and Bankers 
Life Insurance Company 
Invites Inspection—Inquiry of Integrity - 
It Issues 


POLICIES THAT ATTRACT 


And maintains a relationship with its Agents that creates 
a genuine spirit of loyalty between Agents and Company, 


HOME OFFICES: WICHITA, KANSAS 











WANTED 


A man with Executive and Salesmanship ability; pref. 
erably one who has had Teaching or Life Insurance ex- 
perience, or a College Education, to become local Manager for 
the Educational Department of a large corporation that is 
to sell the public a contract guaranteeing the School and 
College Education of Young America. 

At present the following States: Pa., Ohio, IIl., Mo., Minn, 
Ark., Okla., Texas, and Kansas. 

Write— 
W. FRANK SMITH, Manager 
3719 Washington Ave., St. Louis, Mo. 


THE COLONIAL LIFE 


INSURANCE COMPANY OF AMERICA 


welcomes men with a good past who 
seek a better future 














Ideal contracts in a square=deal company 


E. J. HEPPENHEIMER, President 
GEO. T. SMITH, Vice-President DUNBAR JOHNSTON, Secretary ' 
CHAS. F. NETTLESHIP, 2nd Vice-Pres. S. R. DROWN, Supervisor of Agencies 


HOME OFFICE, JERSEY CITY, NEW JERSEY 
a eetiieenlilall 














National Life Insurance Company 
of the Southwest 


The Company to represent in New Mexico 
and Arizona ‘“‘More Days of Sunshine 


For attractive agency proposition write 


Ww. C. KEIM 


Agency Director ALBUQUERQUE, NEW MEXICO 


36 
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CENTRAL STATES LIFE 
INSURANCE COMPANY 


ST. LOUIS, MO. 





Insurance in Force $58,000,000.00 





JAMES A. McVOY 
Vice-President and General Manager 


PAN-AMERICAN 
LIFE INSURANCE COMPANY 


NEW ORLEANS, U. S. A. 
CRAWFORD H. ELLIS, President 


Total Resources Dec. 31, 1921, 
Insurance issued during 1921, 
Insurance in force Dec. 31, 1921, 


The Pan-American Way 


In keeping with the higher Ideals and Ethics of the Business, 
the Pan-American does not seek to employ agents of other 
companies, but by interesting men of nie ii character 
and clean record, instructing them by correspondence, and as- 
sisting them in the active co-operation of specially trained men, 
it om built up a field organization that is prosperous and con- 
tented. 

What these agents are doing, you can do, if you have the 
Will—the Pan-American Way is open to you. 


Address: E. G. Simmons, Vice=President and General 
Manager, New Orleans, 


over $10,007,098.20 
over $20,444,282.00 
over $87,648,741,00 























Wilmer L. Moore, Pousbdens 
IT PAYS TO INVESTIGATE 


Direct Contracts to Legitimate Part Time Men with 
renewal commissions. 
Close association between Field men and Home Office. 


GOOD TERRITORY OPEN TO PRODUCERS 
Write for information to 


WILFRED S. McLEOD, Agency Manager 
SOUTHERN STATES LIFE INSURANCE CO. 


Atlanta, Ga. 











Founded 1865 


THE PROVIDENT LIFE 
AND TRUST COMPANY 
OF PHILADELPHIA 


Penna. 


Vice-President Coolidge says “Look well then to 
the hearthstone; therein all hope for America lies. 


The man who is looking well to his hearthstone is 
very apt to take out an endowment policy. It will 
carry out his purpose for his home if he dies, and it 
will also keep the fire on his hearth in his own old age. 


And it is an unselfish policy, for it does not shift 
upon his children the provision for his own old age. 


Fourth and Chestnut Sts. Philadelphia, Pa. 
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Organized 1871 


Life Insurance Company of Virginia 


RICHMOND, VIRGINIA 
OLDEST LARGEST STRONGEST 


Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from 
$1,000.00 to $50,000.00, and Industrial Policies from 
$12.50 to $1,000.00 


Condition on December 31, 1921 


fe eget eer eee $28 ,308,449.13 
COCO T een er ee 25,109, 146.04 
Capital and Surplus.............. 3,199,303.09 
Insurance in Force..............6 214,188,461 00 


Payments to Policyholders........ 1,897 ,435.45 
Total Payments to Policyholders since 
Organization....................... $27 720,705.42 


JOHN G. WALKER, President 





THE LEADING FIRE COMPANY 
OF THE WORLD 
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Admitted Assets Jan 1, 1921 COMBINATIG 
$2,712,200.00 ONTRAGT 
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SEATTLE, U.S.A. 





Sanit Permanent f D 
D. B. MORGAN HOME OFFICE, SEATS, U U.S.A. 


M Benefits ER 
34 R | E ~ President Reliable Representatives Wanted cae od late " 


A REAL VEST POCKET WORK The Republic 


Containing a Synopsis of Casualty Company 
PREMIUM RATES 
CASH VALUES 232 Fourth Ave. 
PITTSBURGH, PA. 
NET COST OF INSURANCE , , 
Writes all lines of Casualty Insurance. 
POLICY PROVISIONS Fidelity and Surety Bonds 


GROUP INSURANCE RATES j 
DOUBLE INDEMNITY PROVISIONS THE WOMAN’S BENEFIT ASSOC 


OF THE MACCABEES 


























ORGANIZED OCTOBER 1, 1892 





Largest Fraternal Benefit Society of Women in gthe Worl 


CONVENIENT, CONCISE, COMPACT lay aetna Fraternal Benefit Society 
Reduced in width and thickness, but se pe og ye 
The Reserve Fund is over $15,000,000 


contains more pages of information Its Business Standing is of the Best 
Gives Safe Protection to Women and the Children of its Members 
Cares for its Needy Sick 
Wilts Reviews are Social and Welfare Centers 





Write for information to 


RATES ARRANGED BY AGES Miss Bina M. West Miss Frances D. Partridge | 
Supreme Commander Supreme Record Keeper 


Port Huron, Michigan Port Huron, Michigai 








Participating and Non-Participating r 


DIVIDENDS AND AVERAGE YEARLY ; 5 () WE WANT AGENTS" 


COST 


5 and 10-year periods 
Annual and Deferred 
DIVIDENDS IN 1922 


Ordinary, 20-Payment and 20-year En- 
dowment Policy Results Presented at 
4 Ages 


to push our five=pointenine policies. 
Excellent Iowa territory and liberal 7 
contracts for men of good reputation, | 


“THE COMPANY OF CO-OPERATION” — 


THE DES MOINES LIFE & ANNUITY CO,” 


A. L. HART, Agency Mgr. 
Home Office—Register Tribune Bldg.—De Moines, rowa™ 














SALARY AND COMMISSION 


offered to capable man to organize an im} 
portant open territory, comprising five coun= 4 
ties in Pennsylvania. Address 


CTATOR COMPANY W. E. Napier, Secretary 
THE SPE C A SCRANTON LIFE INSURANCE CO. — 
CHICAGO NEW YORK Scranton, Penna. j 


Price, in Flexible Binding 
Per Copy, $2.00 
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JHE UNITED STATES 
| LIFE INSURANCE 
COMPANY 


in the City of New York. 
BF anized 1850. Non-Participating Policies only. 
} yer Forty-Fi ive Million Dollars Paid to Policyholders. 
| John P. Munn, M. D., President 


; ood territory open for high class, personal pro- 
iycers, under direct contracts with the Company. 
iddress Home Office, 105-107 Fifth Avenue, New 





10! k City. 








Fidelity and Casualty Company 
: of New York 
92 LIBERTY STREET, NEW YORK, N. Y. 


Metropolitan Offices: 90 and 92 William Street 


| "ANNUAL STATEMENT DECEMBER 31, 1920 


$24,470003.77 
19,132,734.64 
2,000,000.03 
. 35337,269.18 
Sk PAID TO DECEMBER 31, 1920.... 78,551,312.50 


ASUALTY INSURANCE AND SURETY BONDS 


lity, Surety, and Miscellaneous Bonds, Accident, Health, 
pary, Robbery, Plate Glass, Boiler Engine, and Fly- 
Insurance, Workmen’s Compensation, Automobile 
ity, and All Other Liability Lines. 





| 
Cuarantee ie und 
Life 
Eoeveictilon 
@jiitelatel 


INTER=-OCEAN CASUALTY COMPANY 


FouNnDED 1903 
CINCINNATI, OHIO 


Premium Income, 1921 $954,210.74 
Increase Over 1920 166,315.67 
Admitted Assets, December 31, 1921 422,565.20 
Increase Over 1920 44,377.96 

i 307,908.69 


Above figures verified by examination of the Insurance Departments of 
Indiana and Ohio under auspices of Examination Committee of the National 
Convention of Insurance Commissioners. 

Health and Accident Insurance only 





Write Home Office for Desirable Territory 
J. W. SCHERR, President W. G. ALPAUGH, Secretary 


= me. call $12,000.00 with $50.00 per Week 
Costs $56.00 a Year 


Pays you as long as totally disabled whether 
from sickness or accident. 


Membership 150,000 Claims Paid $4,000,000.00 

















Unusual Agency Opportunities at present in Central 
States 


Our Leading Salesman in 1921 made over $15,000.0 


Business Men’s Assurance Company 


W. T. GRANT, President KANSAS CITY, MO. 








WISE AGENTS PUSH 
“AUTOMOBILE CASUALTY INSURANCE” 


WE ALSO WRITE 


Fidelity and Surety Bonds 
Plate Glass and Burglary Insurance 


THE KANSAS CASUALTY & SURETY CO. 
J. C.O. MORSE, President WICHITA, KANSAS 


“Conservative but Aggressive” 

















Federated Fire Re-insurance Co. 


Authorized Capital $1,000,000.00 
Subscribed $1,000,000.0@ 


Re-Insurance Business Only. 








= Home Office 


314-320 M.B.A. Bldg. Mason City, Iowa 























A PENN MUTUAL PREMIUM, less a PENN 
MUTUAL DIVIDEND, purchasing a PENN MU- 
TUAL POLICY, containing PENN MUTUAL 
VALUES, make an INSURANCE PROPOSITION 
which in the sum of ALL ITS BENEFITS is unsur- 
passed for net low cost and care of interests of all 
members. 


THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 
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Life Insurance Men: 
A Contract with our company will insure you 


A PROSPEROUS YEAR 


Best Commissions Best Policies Write us 





Reserve Loan Life Insurance Company} 


Indianapolis, Indiana 
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